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IntroductionIntroduction

Preparing for a certification exam can feel overwhelming, but with the right tools, it becomes
an opportunity to build confidence, sharpen your skills, and move one step closer to your
goals. At Examzify, we believe that effective exam preparation isn’t just about
memorization, it’s about understanding the material, identifying knowledge gaps, and
building the test-taking strategies that lead to success.

This guide was designed to help you do exactly that.

Whether you’re preparing for a licensing exam, professional certification, or entry-level
qualification, this book offers structured practice to reinforce key concepts. You’ll find a
wide range of multiple-choice questions, each followed by clear explanations to help you
understand not just the right answer, but why it’s correct.

The content in this guide is based on real-world exam objectives and aligned with the types
of questions and topics commonly found on official tests. It’s ideal for learners who want to:

• Practice answering questions under realistic conditions,
• Improve accuracy and speed,
• Review explanations to strengthen weak areas, and
• Approach the exam with greater confidence.

We recommend using this book not as a stand-alone study tool, but alongside other
resources like flashcards, textbooks, or hands-on training. For best results, we recommend
working through each question, reflecting on the explanation provided, and revisiting the
topics that challenge you most.

Remember: successful test preparation isn’t about getting every question right the first
time, it’s about learning from your mistakes and improving over time. Stay focused, trust the
process, and know that every page you turn brings you closer to success.

Let’s begin.

Sample study guide, visit https://vadmvsalesperson.examzify.com
for the full version with hundreds of practice questions 3

SAMPLE



How to Use This GuideHow to Use This Guide

This guide is designed to help you study more effectively and approach your exam with
confidence. Whether you're reviewing for the first time or doing a final refresh, here’s how to
get the most out of your Examzify study guide:

1. Start with a Diagnostic Review

Skim through the questions to get a sense of what you know and what you need to focus on.
Your goal is to identify knowledge gaps early.

2. Study in Short, Focused Sessions

Break your study time into manageable blocks (e.g. 30 – 45 minutes). Review a handful of
questions, reflect on the explanations.

3. Learn from the Explanations

After answering a question, always read the explanation, even if you got it right. It reinforces
key points, corrects misunderstandings, and teaches subtle distinctions between similar
answers.

4. Track Your Progress

Use bookmarks or notes (if reading digitally) to mark difficult questions. Revisit these
regularly and track improvements over time.

5. Simulate the Real Exam

Once you're comfortable, try taking a full set of questions without pausing. Set a timer and
simulate test-day conditions to build confidence and time management skills.

6. Repeat and Review

Don’t just study once, repetition builds retention. Re-attempt questions after a few days and
revisit explanations to reinforce learning. Pair this guide with other Examzify tools like
flashcards, and digital practice tests to strengthen your preparation across formats.

There’s no single right way to study, but consistent, thoughtful effort always wins. Use this
guide flexibly, adapt the tips above to fit your pace and learning style. You've got this!
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Questions
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1. True or False: A salesperson may be employed by multiple dealers if the
dealers are owned by the same entity.
A. True
B. False
C. Depends on the situation
D. True only if one dealer is established

2. The IRS Cash Reporting Rule requires dealerships to file IRS form 8300
when cash receipts exceed what amount?
A. $5,000
B. $10,000
C. $15,000
D. $20,000

3. What vehicles can be used with dealer license plates?
A. Any vehicle regardless of ownership
B. Only vehicles owned by the dealer
C. Vehicles in the inventory of the dealer
D. Vehicles that have been sold but not yet delivered

4. What consequence may occur if a dealer fails to collect the uninsured
motorist fee?
A. The purchaser could be denied registration
B. The dealer would receive a fine
C. The vehicle would be seized
D. The sale would be voided

5. What information must be included in any advertising for vehicles?
A. The dealership's location
B. The price and any financing terms
C. A description of the vehicle's history
D. The salesperson's contact details
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6. True or False: Salespersons must have their license on them at all times
and present it when requested.
A. True
B. False
C. Only during business hours
D. Only when selling a vehicle

7. What duration may a form granting permission to use dealer plates initially
cover?
A. 3 days
B. 5 days
C. 7 days
D. 10 days

8. Under what condition can a second set of temporary tags be issued to a
customer?
A. The vehicle is not selling well
B. The title is not available after 30 days
C. The customer requests it
D. All temporary plates have been used

9. Which statement must be true regarding the Odometer Disclosure
Statement?
A. It must be verbal
B. It must be signed by the buyer only
C. It must accompany the title transfer
D. It is optional

10. Under what condition can a dealer rent a vehicle without a rental license?
A. When renting to friends and family
B. When allowed by the DMV
C. Only during special promotions
D. There is no condition; a license is always required
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Answers
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1. A
2. B
3. C
4. A
5. B
6. A
7. B
8. B
9. C
10. D
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Explanations
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1. True or False: A salesperson may be employed by multiple dealers if the
dealers are owned by the same entity.
A. True
B. False
C. Depends on the situation
D. True only if one dealer is established

A salesperson may indeed be employed by multiple dealers if those dealers are owned by the same entity. This
scenario is permitted under Virginia law as it allows for operational efficiency and resource sharing within the
same ownership structure. Such flexibility can be beneficial for a salesperson, as they can leverage their
expertise and relationships across different locations while adhering to the regulations set forth by the DMV.  
The implication is that as long as the dealers are under a common ownership, the salesperson can effectively
represent different entities without conflicting interests, enhancing their potential for sales and customer
interaction. This also aligns with practices seen in many multi-franchise dealership groups where staff can be
utilized across different brands or locations owned by the same parent company.

2. The IRS Cash Reporting Rule requires dealerships to file IRS form 8300
when cash receipts exceed what amount?
A. $5,000
B. $10,000
C. $15,000
D. $20,000

The IRS Cash Reporting Rule requires dealerships to file IRS Form 8300 when cash receipts exceed $10,000. This
regulation is designed to help prevent money laundering and tax evasion by ensuring that large cash
transactions are reported to the government. When a dealership receives more than this threshold in cash during
a single transaction, or in related transactions over a short period, it is mandatory to report this to the IRS by
completing Form 8300. The requirement applies to all businesses, including dealerships, that deal with cash,
reinforcing the importance of compliance in financial transactions.   In terms of the specific amounts mentioned,
$5,000, $15,000, and $20,000 do not align with the thresholds set forth by the IRS for cash transactions that
require reporting. Thus, the valid threshold for filing the form is indeed $10,000, making it crucial for dealerships
to understand this requirement to maintain compliance and avoid potential penalties.

3. What vehicles can be used with dealer license plates?
A. Any vehicle regardless of ownership
B. Only vehicles owned by the dealer
C. Vehicles in the inventory of the dealer
D. Vehicles that have been sold but not yet delivered

The correct answer pertains to the use of dealer license plates, which can be assigned to vehicles that are part of
the dealer's inventory. This means these plates are specifically designated for vehicles that the dealership has
for sale and are actively part of their business operations.   Using dealer license plates on these vehicles allows
the dealer to showcase them effectively, make it easier for potential customers to test drive the vehicles, and
manage their inventory professionally. This approach aligns with regulations focused on commercial vehicle
transactions and facilitates the proper use of dealer plates as intended by the law.  While vehicles owned by the
dealer might seem like a viable option for dealer plates, the emphasis is on inventory. Dealer license plates
should not be used on personal vehicles or any vehicle not held for sale, as this can lead to misuse of the dealer
plates and potential legal repercussions.
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4. What consequence may occur if a dealer fails to collect the uninsured
motorist fee?
A. The purchaser could be denied registration
B. The dealer would receive a fine
C. The vehicle would be seized
D. The sale would be voided

If a dealer fails to collect the uninsured motorist fee, the consequence is that the purchaser could be denied
registration. In Virginia, this fee is a crucial part of the vehicle registration process, aimed at ensuring that
vehicles on the road are covered in case of accidents involving uninsured motorists. If the fee is not collected,
the Department of Motor Vehicles (DMV) may refuse to process the registration for the vehicle, thus preventing
the purchaser from legally operating the vehicle. This underscores the responsibility of dealers to ensure that all
necessary fees are collected to facilitate a smooth registration process for vehicle buyers.   The other outcomes
mentioned, such as fines for the dealer, vehicle seizures, or voided sales, are not the direct consequences of
failing to collect this particular fee. While dealers may face penalties for non-compliance in various aspects of
the regulatory environment, the immediate consequence specifically tied to the uninsured motorist fee is the
impact on the purchaser's ability to register their vehicle.

5. What information must be included in any advertising for vehicles?
A. The dealership's location
B. The price and any financing terms
C. A description of the vehicle's history
D. The salesperson's contact details

The inclusion of the price and any financing terms in advertising for vehicles is essential for several reasons.
First, transparency is a critical aspect of the automotive sales process. Displaying the price provides potential
buyers with clear expectations regarding the cost of the vehicle they are considering. It allows customers to
make informed decisions based on their budget and the vehicle’s affordability.  Furthermore, detailing financing
terms is important because it informs prospective buyers about their payment options, interest rates, and any
special financing promotions that may be available. This information can significantly influence a buyer's
decision, as financing terms directly impact the overall cost of the car and the monthly payments a buyer will
need to make.  While the dealership's location, a description of the vehicle's history, and the salesperson's
contact details can be relevant for various reasons and are indeed useful pieces of information, they do not carry
the same level of regulatory importance as the price and financing terms do in the context of vehicle advertising.
Compliance with advertising laws emphasizes the necessity to disclose pricing and financing to protect
consumers and maintain fair trading practices.
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6. True or False: Salespersons must have their license on them at all times
and present it when requested.
A. True
B. False
C. Only during business hours
D. Only when selling a vehicle

Salespersons are indeed required to carry their license with them at all times while conducting business. This
requirement is essential for maintaining professionalism and accountability in the sales field. If a salesperson is
approached by law enforcement or any regulatory body, they must be able to produce their license promptly.
This ensures that they are certified and authorized to engage in activities like selling vehicles, thereby protecting
consumers and upholding industry standards. The necessity of having the license on hand serves as an
important verification tool for both the salesperson and the customers they serve.

7. What duration may a form granting permission to use dealer plates initially
cover?
A. 3 days
B. 5 days
C. 7 days
D. 10 days

The duration for which a form granting permission to use dealer plates may initially cover is typically set at 5
days. This is standard practice to provide sufficient time for a customer or an individual to utilize a dealer's
vehicle without needing to register the vehicle immediately or obtain a permanent plate. The 5-day period allows
for flexibility, accommodating situations such as test drives, temporary usage, or any other short-term needs
that may arise in accordance with dealership operations and regulations. Understanding this timeframe helps
both salespersons and customers manage expectations regarding vehicle use and compliance with local DMV
rules.

8. Under what condition can a second set of temporary tags be issued to a
customer?
A. The vehicle is not selling well
B. The title is not available after 30 days
C. The customer requests it
D. All temporary plates have been used

A second set of temporary tags can be issued under the condition that the title is not available after 30 days.
This provision is in place to accommodate situations where delays occur in the transfer of title, such as
processing issues or waiting for paperwork from other jurisdictions. The purpose of temporary tags is to allow
customers to operate their vehicle legally while the formal title process is being completed. If the original
temporary tags expire and the title still hasn't been received, a second set of tags ensures that the customer can
continue to drive the vehicle legally.  Other options, such as the vehicle not selling well, customer requests, or all
temporary plates being used, do not align with the regulations surrounding the issuance of temporary tags, as
they focus on the status of the title rather than sales performance or customer preference.
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9. Which statement must be true regarding the Odometer Disclosure
Statement?
A. It must be verbal
B. It must be signed by the buyer only
C. It must accompany the title transfer
D. It is optional

The Odometer Disclosure Statement is a crucial document for vehicle sales that ensures transparency regarding
the mileage of a vehicle. This statement must accompany the title transfer to comply with federal and state laws.
When transferring ownership of a vehicle, it is essential for both the seller and buyer to document the accurate
odometer reading at the time of the sale to prevent odometer fraud. The statement typically contains information
like the vehicle's make, model, year, and the odometer reading, along with the signatures of both parties involved
in the transaction.  This requirement helps protect both the buyer, who needs to know the true mileage for value
assessment and warranty purposes, and the seller, who wants to avoid potential liability from misrepresentation
of the vehicle’s condition. By ensuring that the Odometer Disclosure Statement accompanies the title transfer, it
facilitates a clear, legally compliant exchange of ownership.

10. Under what condition can a dealer rent a vehicle without a rental license?
A. When renting to friends and family
B. When allowed by the DMV
C. Only during special promotions
D. There is no condition; a license is always required

A dealer is required to have a rental license to operate legally when renting vehicles, regardless of the
circumstance. This regulation ensures that all rentals are conducted under specific guidelines established for
consumer protection and industry standards. There is an emphasis on accountability, safety, and compliance
with local and state laws governing vehicle rentals.   The absence of any exceptions for informal situations, such
as renting to friends or family, reinforces that a rental license is a necessity at all times for a dealer. This creates
a consistent framework for all rental activities and ensures that all vehicles offered for rent meet safety and
maintenance requirements. Additionally, a dealer cannot bypass the licensing requirement even during
promotional events; this rule is in place to maintain the integrity of the rental market and safeguard consumers.
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Next StepsNext Steps

Congratulations on reaching the final section of this guide. You've taken a meaningful step
toward passing your certification exam and advancing your career.

As you continue preparing, remember that consistent practice, review, and self-reflection
are key to success. Make time to revisit difficult topics, simulate exam conditions, and track
your progress along the way.

If you need help, have suggestions, or want to share feedback, we’d love to hear from you.
Reach out to our team at hello@examzify.com.

Or visit your dedicated course page for more study tools and resources:

https://vadmvsalesperson.examzify.com

We wish you the very best on your exam journey. You've got this!
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