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IntroductionIntroduction
Preparing for a certification exam can feel overwhelming, but with the
right tools, it becomes an opportunity to build confidence, sharpen your
skills, and move one step closer to your goals. At Examzify, we believe
that effective exam preparation isn’t just about memorization, it’s about
understanding the material, identifying knowledge gaps, and building
the test-taking strategies that lead to success.

This guide was designed to help you do exactly that.

Whether you’re preparing for a licensing exam, professional
certification, or entry-level qualification, this book offers structured
practice to reinforce key concepts. You’ll find a wide range of
multiple-choice questions, each followed by clear explanations to help
you understand not just the right answer, but why it’s correct.

The content in this guide is based on real-world exam objectives and
aligned with the types of questions and topics commonly found on
official tests. It’s ideal for learners who want to:

• Practice answering questions under realistic conditions,
• Improve accuracy and speed,
• Review explanations to strengthen weak areas, and
• Approach the exam with greater confidence.

We recommend using this book not as a stand-alone study tool, but
alongside other resources like flashcards, textbooks, or hands-on
training. For best results, we recommend working through each
question, reflecting on the explanation provided, and revisiting the
topics that challenge you most.

Remember: successful test preparation isn’t about getting every question
right the first time, it’s about learning from your mistakes and improving
over time. Stay focused, trust the process, and know that every page you
turn brings you closer to success.

Let’s begin.
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How to Use This GuideHow to Use This Guide
This guide is designed to help you study more effectively and approach
your exam with confidence. Whether you're reviewing for the first time
or doing a final refresh, here’s how to get the most out of your Examzify
study guide:
1. Start with a Diagnostic Review

Skim through the questions to get a sense of what you know and what
you need to focus on. Your goal is to identify knowledge gaps early.
2. Study in Short, Focused Sessions

Break your study time into manageable blocks (e.g. 30 – 45 minutes).
Review a handful of questions, reflect on the explanations.
3. Learn from the Explanations

After answering a question, always read the explanation, even if you got
it right. It reinforces key points, corrects misunderstandings, and
teaches subtle distinctions between similar answers.
4. Track Your Progress

Use bookmarks or notes (if reading digitally) to mark difficult questions.
Revisit these regularly and track improvements over time.
5. Simulate the Real Exam

Once you're comfortable, try taking a full set of questions without
pausing. Set a timer and simulate test-day conditions to build confidence
and time management skills.
6. Repeat and Review

Don’t just study once, repetition builds retention. Re-attempt questions
after a few days and revisit explanations to reinforce learning. Pair this
guide with other Examzify tools like flashcards, and digital practice tests
to strengthen your preparation across formats.

There’s no single right way to study, but consistent, thoughtful effort
always wins. Use this guide flexibly, adapt the tips above to fit your pace
and learning style. You've got this!
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Questions
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1. How long do students have to complete the Automotive
Certification Test after registering for the course?
A. 8 weeks
B. 10 weeks
C. 12 weeks
D. 16 weeks

2. Which of the following items must be included in a
contract for the sale of a new vehicle?
A. Buyer's favorite color
B. Dealer's coffee preference
C. Buyer's name and address
D. Salesperson's birth date

3. Contracts must have advisory or educational statements
designed to inform purchasers /lessees about their rights and
responsibilities and to ensure they know about the existence
of certain agencies or organizations. What are these
organizations/agencies?
A. Canada Revenue Agency
B. Motor Vehicle Sales Authority
C. Cosumer Protection Agency
D. OMVIC, Motor Vehicle Dealers Compensation Fund, CAMVAP

4. For what purpose does CAMVAP offer arbitration?
A. Settling payment disputes between dealers and buyers
B. Resolving disputes involving vehicle defects or warranties
C. Determining the eligibility for a vehicle's branding status
D. Assisting in transferring vehicle ownership between

provinces

5. If a dealer or salespeople receive any commission for
providing an application for financing, what is required?
A. A detailed biography of the financier
B. A statement initialled by the buyer
C. A group photo with the financier
D. The financier's guarantee of lowest rates
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6. Which body or agency enforces MVDA?
A. OMVIC
B. CAA
C. OADA
D. VADA

7. Under what conditions are persons exempt from
registration as a motor vehicle dealer according to MVDA?
A. Having a property interest in motor vehicles sold
B. Selling vehicles owned by a motor vehicle dealer or someone

exempt from registration
C. Selling vehicles to anyone interested
D. Failing to disclose information required by MVDA

8. What must a contract for the sale of a used vehicle include
regarding the vehicle's previous use as a taxi or limo?
A. Only the duration of its use as a taxi or limo
B. Only if it was used as a taxi or limo within the last year
C. A statement if it has ever been used as a taxi or limo
D. No disclosure is required if the vehicle looks clean

9. What does it mean when a safety standard certificate is
issued for a vehicle?
A. The vehicle is sage and guaranteed not to have mechanical

issues
B. The vehicle met certain basic standards of safety on the day

it was inspected
C. The vehicle is safe and has a 36-day warranty
D. The vehicle requires immediate repairs for safety concerns

10. List three examples of individuals or businesses that are
exempt from registration.
A. Individuals selling personal vehicles
B. Wrecker
C. Wholesale auction
D. Dealers
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Answers
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1. C
2. C
3. D
4. B
5. B
6. A
7. B
8. C
9. B
10. A
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Explanations

Sample study guide, visit https://omvic.examzify.com
for the full version with hundreds of practice questions 10

SA
M

PLE



1. How long do students have to complete the Automotive
Certification Test after registering for the course?
A. 8 weeks
B. 10 weeks
C. 12 weeks
D. 16 weeks

After registering for the Automotive Certification Course, students have a total of 12
weeks to complete the course and take the final certification test. This amount of time
has been carefully determined to allow for ample studying and preparation, while also
ensuring that students complete the course within a reasonable timeframe. Option A is
incorrect because 8 weeks may not provide enough time for thorough preparation and
may result in a rushed and potentially unsuccessful attempt at the final test. Option B
and D are also incorrect for similar reasons, as 10 weeks and 16 weeks may not strike the
right balance between preparation time and completion time. As such, C, 12 weeks, is the
most appropriate timeframe for students to successfully complete the Automotive
Certification Test.

2. Which of the following items must be included in a
contract for the sale of a new vehicle?
A. Buyer's favorite color
B. Dealer's coffee preference
C. Buyer's name and address
D. Salesperson's birth date

Including the buyer's name and address in a contract for the sale of a new vehicle is
essential for several reasons. Firstly, it establishes the identity of the buyer and legally
binds them to the terms agreed upon in the contract. The inclusion of personal
information such as the buyer's name and address ensures that there is clarity regarding
who is entering into the agreement, which is critical for enforcement of obligations
under the contract.  Moreover, having the buyer's address is often required for
registration and title purposes, as it allows the dealer to accurately fulfill legal
requirements associated with the sale. This ensures that there is a clear record for both
parties, which can be important in the event of disputes or legal issues down the line.  In
contrast, the other items mentioned do not hold any relevance to the core requirements
of a sales contract. Buyer preferences or personal details unrelated to the transaction
itself, such as favorite colors, or non-essential details like a salesperson's birthday, do
not contribute to the validity or enforceability of the contract. Therefore, they do not
need to be included.
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3. Contracts must have advisory or educational statements
designed to inform purchasers /lessees about their rights and
responsibilities and to ensure they know about the existence
of certain agencies or organizations. What are these
organizations/agencies?
A. Canada Revenue Agency
B. Motor Vehicle Sales Authority
C. Cosumer Protection Agency
D. OMVIC, Motor Vehicle Dealers Compensation Fund, CAMVAP

The other options, A, B, and C, are all government agencies while D is made up of
multiple organizations/agencies. The Canada Revenue Agency is responsible for
administering tax laws and various federal programs, not consumer rights and
protections. The Motor Vehicle Sales Authority is only responsible for licensing and
regulating motor vehicle dealers and salespersons in certain Canadian provinces. The
Cosumer Protection Agency, while may seem like a possible answer, is not a specific
organization and therefore is too vague of an answer. On the other hand, OMVIC, Motor
Vehicle Dealers Compensation Fund, and CAMVAP are all specific organizations/agencies
that are relevant to the context of the question.

4. For what purpose does CAMVAP offer arbitration?
A. Settling payment disputes between dealers and buyers
B. Resolving disputes involving vehicle defects or warranties
C. Determining the eligibility for a vehicle's branding status
D. Assisting in transferring vehicle ownership between

provinces
CAMVAP offers arbitration specifically for disputes involving vehicle defects or
warranties. Option A is incorrect because CAMVAP does not handle payment disputes.
Option C is incorrect because CAMVAP does not determine eligibility for vehicle
branding status, as this is the responsibility of provincial licensing authorities. Option D
is incorrect because CAMVAP does not assist in transferring vehicle ownership between
provinces.
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5. If a dealer or salespeople receive any commission for
providing an application for financing, what is required?
A. A detailed biography of the financier
B. A statement initialled by the buyer
C. A group photo with the financier
D. The financier's guarantee of lowest rates

Commission refers to a payment or incentive received for performing a service. In this
case, the question is asking about the requirement when a dealer or salesperson receives
commission for providing a financing application. Option A, a detailed biography of the
financier, is incorrect because it is not a requirement in this situation. Option C, a group
photo with the financier, is also incorrect as it is not relevant to the financing
transaction. Option D, the financier's guarantee of lowest rates, is not a requirement as it
does not pertain to the dealer or salesperson receiving commission. The correct answer,
B, a statement initialled by the buyer, is required as it serves as documentation and proof
that the buyer has acknowledged the commission received by the dealer or salesperson.

6. Which body or agency enforces MVDA?
A. OMVIC
B. CAA
C. OADA
D. VADA

The body or agency responsible for enforcing MVDA (Motor Vehicle Dealers Act) is
OMVIC. OMVIC is the Ontario Motor Vehicle Industry Council, which is a regulatory body
for motor vehicle dealerships in Ontario. CAA (Canadian Automobile Association), which
is widely known for providing roadside assistance and other vehicle-related services, does
not enforce MVDA. Similarly, OADA (Ontario Automobile Dealers Association) and VADA
(Vehicle Sales Authority of British Columbia) are industry associations and do not have
the authority to enforce MVDA. Therefore, A (OMVIC) is the correct answer.

7. Under what conditions are persons exempt from
registration as a motor vehicle dealer according to MVDA?
A. Having a property interest in motor vehicles sold
B. Selling vehicles owned by a motor vehicle dealer or someone

exempt from registration
C. Selling vehicles to anyone interested
D. Failing to disclose information required by MVDA

Exemption from registration as a motor vehicle dealer under the MVDA would apply to
those who are selling vehicles that are owned by either a motor vehicle dealer or
someone who is exempt from registration. A is incorrect because having a property
interest in vehicles does not necessarily exempt someone from registration. C is incorrect
because selling vehicles to anyone interested does not fall under the criteria for
exemption stated in the MVDA. D is incorrect because failing to disclose information
required by the MVDA would actually disqualify someone from exemption.
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8. What must a contract for the sale of a used vehicle include
regarding the vehicle's previous use as a taxi or limo?
A. Only the duration of its use as a taxi or limo
B. Only if it was used as a taxi or limo within the last year
C. A statement if it has ever been used as a taxi or limo
D. No disclosure is required if the vehicle looks clean

A contract for the sale of a used vehicle must include a statement about any previous use
as a taxi or limo, regardless of how long ago it was used. Options A and B are incorrect
because they only specify a certain time frame for the use as a taxi or limo, while option
D is incorrect because the appearance of the vehicle does not determine the requirement
for disclosure. The correct answer is C because it ensures that the buyer is fully informed
about the vehicle's history and past usage.

9. What does it mean when a safety standard certificate is
issued for a vehicle?
A. The vehicle is sage and guaranteed not to have mechanical

issues
B. The vehicle met certain basic standards of safety on the day

it was inspected
C. The vehicle is safe and has a 36-day warranty
D. The vehicle requires immediate repairs for safety concerns

A safety standard certificate means that the vehicle met certain basic standards of safety
on the day it was inspected. This does not guarantee that the vehicle will remain safe or
be free of mechanical issues in the future. Options A, C, and D are not correct because
they make assumptions about the long-term safety and reliability of the vehicle. Option A
says the vehicle is guaranteed to be safe, which is not necessarily true. Option C
mentions a warranty, but this only covers the vehicle for 36 days and does not indicate its
overall safety. Option D states that the vehicle requires immediate repairs, but this would
mean it did not meet the basic safety standards and therefore would not receive a safety
standard certificate.
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10. List three examples of individuals or businesses that are
exempt from registration.
A. Individuals selling personal vehicles
B. Wrecker
C. Wholesale auction
D. Dealers

Individuals selling personal vehicles are indeed exempt from registration requirements
under the regulations set forth by OMVIC (Ontario Motor Vehicle Industry Council). This
exemption applies because such individuals are not engaged in the business of selling
vehicles but are rather disposing of their own personal property. The transactions are
considered private sales, as these individuals are not acting as dealers or business
entities; they are simply selling their own cars, which they own and use personally.  In
contrast, businesses such as wreckers, wholesale auctions, and dealers are engaged in
activities that are considered professional or commercial. Wreckers operate as
businesses that handle the collection and sale of vehicles for parts or scrap and therefore
must register. Wholesale auctions are professional venues for buying and selling
vehicles, requiring registration to ensure compliance with regulatory standards. Dealers
are involved in the sale of vehicles as a primary business activity, making registration
necessary for oversight and consumer protection. Thus, only individuals selling personal
vehicles are exempt from the registration process in this context.
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Next StepsNext Steps
Congratulations on reaching the final section of this guide. You've taken
a meaningful step toward passing your certification exam and advancing
your career.

As you continue preparing, remember that consistent practice, review,
and self-reflection are key to success. Make time to revisit difficult
topics, simulate exam conditions, and track your progress along the way.

If you need help, have suggestions, or want to share feedback, we’d love
to hear from you. Reach out to our team at hello@examzify.com.

Or visit your dedicated course page for more study tools and resources:

https://omvic.examzify.com

We wish you the very best on your exam journey. You've got this!
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