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1. What must be disclosed to prospective buyers of
condominiums prior to sale?
A. Title Declarations
B. Market Value Assessment
C. Public Offering Statement
D. Homeowner Association Information

2. What is the purpose of the "working with real estate
agents" brochure?
A. To advertise brokerage services to the public
B. To clarify agency relationships and broker responsibilities
C. To provide pricing for various services offered
D. To educate brokers on marketing strategies

3. Which type of area is characterized as the floor plate minus
the core area?
A. Usable area
B. Rentable area
C. Core area
D. Unusable area

4. Can a broker receive a commission from both the seller
and buyer in a transaction?
A. No, it's illegal in North Carolina
B. Yes, but full disclosure and consent from both parties are

required
C. Yes, but only if the seller approves the commission
D. No, unless one party is unrepresented

5. What typically covers the common areas of a
condominium?
A. Individual Unit Policies
B. Condo Master Policy
C. Homeowner's Insurance
D. Tenant's Insurance
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6. What action should a broker take if they suspect a property
has environmental hazards?
A. Conduct their own environmental assessment
B. Advise the client to seek an environmental assessment
C. Ignore the suspicion unless there is a complaint
D. List the property as “as-is” without further action

7. Why must teams obtain permission from the BIC to use
their name for advertising?
A. To ensure compliance with state laws
B. To maintain brand consistency
C. To avoid conflicts with agent licenses
D. To secure financial support

8. According to the "Code of Ethics," what must North
Carolina brokers uphold?
A. Profitability in all transactions
B. Honesty, integrity, and professionalism
C. Client confidentiality above all else
D. Full disclosure of all offers

9. What could be a consequence of misleading advertising in
real estate?
A. Increased property visibility
B. Potential legal action against the broker
C. Higher client satisfaction
D. More inquiries about the property

10. What action must an owner take to convert a
manufactured home into real property?
A. Obtain a license
B. Remove wheels and axles
C. Install permanent foundation
D. All of the above
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Answers

5Sample study guide. Visit https://northcarolinapostlicensing303.examzify.com for the full version

SA
M

PLE



1. C
2. B
3. A
4. B
5. B
6. B
7. B
8. B
9. B
10. D
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Explanations
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1. What must be disclosed to prospective buyers of
condominiums prior to sale?
A. Title Declarations
B. Market Value Assessment
C. Public Offering Statement
D. Homeowner Association Information

The correct choice is the Public Offering Statement, which is a crucial document that
must be disclosed to prospective buyers of condominiums prior to sale. This statement
provides essential information about the condominium, including details about the
property, its finances, the rights and responsibilities of the owners, and the rules
governing the community. It is designed to ensure that buyers are fully informed about
what they are purchasing, thereby protecting their interests and facilitating informed
decision-making.   The Public Offering Statement typically includes information about
the project's history, management, and the financial condition of the homeowners’
association. This transparency is vital in providing potential buyers with an
understanding of both the property and the community's governance structure, which
can significantly influence their investment.  While other documents like Title
Declarations and Homeowner Association Information are important, they do not
encompass the comprehensive nature of the information provided in the Public Offering
Statement. The Market Value Assessment is also valuable but focuses more on the
valuation rather than the operational and management context provided by the Public
Offering Statement.

2. What is the purpose of the "working with real estate
agents" brochure?
A. To advertise brokerage services to the public
B. To clarify agency relationships and broker responsibilities
C. To provide pricing for various services offered
D. To educate brokers on marketing strategies

The purpose of the "working with real estate agents" brochure is to clarify agency
relationships and broker responsibilities. This document serves as an essential tool for
educating consumers about the different types of agency relationships that exist in real
estate transactions, such as buyer's agency and seller's agency. It helps clients
understand the nature of their relationship with their agent, including the
responsibilities and obligations that agents have toward their clients, as well as what
clients can expect in terms of representation and assistance throughout the buying or
selling process.  This focus on agency relationships is crucial for building trust and
transparency between real estate professionals and their clients. By providing clear
information about how agents will advocate for their clients' interests and the legal
responsibilities they must uphold, the brochure empowers consumers to make informed
decisions when choosing to work with a real estate agent.
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3. Which type of area is characterized as the floor plate minus
the core area?
A. Usable area
B. Rentable area
C. Core area
D. Unusable area

The correct answer is the type of area referred to as usable area. Usable area is defined
as the space that is actually available for a tenant's occupancy and use, excluding areas
allocated for building services like hallways, elevators, and restrooms, which are
classified as core areas.   When calculating the usable area, the total floor plate is
considered but then these core areas are subtracted from it, leaving the space that the
tenant can utilize for their specific purposes, such as offices or retail space. This
distinction is crucial for tenants when evaluating commercial leases, as it directly
impacts how much space they are effectively paying for and using.  In understanding the
other options, rentable area typically includes the usable area plus a portion of the core
area that is allocated to the tenant, so it encompasses more space than what is actually
usable. The core area itself refers to those common facilities and services that are
essential but not directly used by tenants. The unusable area is not a standard
classification in this context; rather, it is more about space that cannot be used for
productive purposes within a building.

4. Can a broker receive a commission from both the seller
and buyer in a transaction?
A. No, it's illegal in North Carolina
B. Yes, but full disclosure and consent from both parties are

required
C. Yes, but only if the seller approves the commission
D. No, unless one party is unrepresented

In North Carolina, a broker can indeed receive a commission from both the seller and the
buyer in a transaction, provided that there is full disclosure and consent from both
parties involved. This practice is known as dual agency, where the broker represents both
sides in a transaction. For this to be permissible, the broker must clearly inform both the
buyer and the seller of their role in representing both parties. It is essential that both
parties agree to this arrangement, ensuring transparency and protecting the interests of
everyone involved.  The requirement for consent and disclosure is crucial to maintaining
ethical standards in real estate transactions. It prevents potential conflicts of interest
and ensures that both the seller and the buyer are fully aware of the broker's involvement
and potential financial gain from both sides. This practice is regulated under North
Carolina real estate law to ensure fairness and uphold professional standards in real
estate transactions.
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5. What typically covers the common areas of a
condominium?
A. Individual Unit Policies
B. Condo Master Policy
C. Homeowner's Insurance
D. Tenant's Insurance

The correct answer is B, the Condo Master Policy, because this type of insurance is
specifically designed to cover the common areas and shared assets of a condominium
complex. This includes coverage for structures such as hallways, recreational facilities,
and other amenities that are not owned individually by the unit owners but are shared
among all residents.   The Condo Master Policy generally protects against certain risks,
like fire or liability issues that might affect the communal areas. This policy is crucial for
the overall safety and maintenance of the property as a whole, providing a safety net for
both the homeowners association and its members.  In contrast, individual unit policies
focus on insuring personal property and liability within each specific unit, which does not
extend to the common areas. Homeowner's insurance typically pertains to single-family
homes rather than condominiums, and tenant's insurance, while important for renters,
does not cover common areas as it is intended for personal belongings and liability
within a rented unit. Hence, the coverage of common areas is effectively handled through
the Condo Master Policy, making it the appropriate choice for this question.

6. What action should a broker take if they suspect a property
has environmental hazards?
A. Conduct their own environmental assessment
B. Advise the client to seek an environmental assessment
C. Ignore the suspicion unless there is a complaint
D. List the property as “as-is” without further action

When a broker suspects that a property may have environmental hazards, the most
appropriate action is to advise the client to seek an environmental assessment. This
recommendation helps ensure that the client is fully informed about the potential risks
associated with the property. Environmental hazards can significantly affect both
property value and the health of individuals who may occupy or be near the property.  By
suggesting that a professional environmental assessment be conducted, the broker
facilitates a thorough investigation that provides valuable insights into any potential
issues, such as soil contamination, asbestos presence, or lead paint, among others.
Seeking professional guidance not only protects the interests of all parties involved but
also aligns with ethical practices in real estate, promoting transparency and safety.  In
contrast, conducting one's own environmental assessment might not yield accurate or
reliable results, as brokers typically lack the expertise and qualifications to perform such
specialized evaluations. Ignoring the suspicion could expose clients to significant
financial and legal repercussions if issues arise later. Listing the property as “as-is”
without further action does not address the potential hazards and could be seen as
negligent behavior, which could lead to liability issues for the broker. Advising the client
to seek an assessment is the most responsible and prudent course of action.
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7. Why must teams obtain permission from the BIC to use
their name for advertising?
A. To ensure compliance with state laws
B. To maintain brand consistency
C. To avoid conflicts with agent licenses
D. To secure financial support

The choice that indicates the necessity for teams to obtain permission from the
Broker-in-Charge (BIC) to use their name for advertising highlights the importance of
maintaining brand consistency within the firm or brokerage. When teams operate under
a brokerage's umbrella, using the brokerage's name or any variations of it in advertising
creates a unified image and reinforces the brand's identity. This is crucial not only for
marketing purposes but also for fostering consumer trust and recognition in the
marketplace.  Brand consistency ensures that all communications and representations
associated with the brokerage convey the same values, mission, and professionalism,
which can enhance the overall reputation of the firm. By requiring teams to get approval
for their advertising names, the BIC can guide them in aligning closely with the
brokerage's established brand standards, thereby creating a cohesive marketing strategy
that benefits both the team and the brokerage they represent.

8. According to the "Code of Ethics," what must North
Carolina brokers uphold?
A. Profitability in all transactions
B. Honesty, integrity, and professionalism
C. Client confidentiality above all else
D. Full disclosure of all offers

In the context of the "Code of Ethics," North Carolina brokers are required to uphold
honesty, integrity, and professionalism. This principle is foundational to maintaining
public trust and ensuring that real estate transactions are conducted fairly and ethically.
Upholding these values ensures that brokers act in their clients' best interests while
promoting a just and transparent market.  While confidentiality, transparency in offers,
and profitability are also important aspects of real estate practice, they are governed by
different ethical considerations or legal requirements. Honesty and integrity serve as a
broad framework that guides all professional conduct, making this the central tenet of
the "Code of Ethics" for brokers in North Carolina. This commitment to ethical standards
reinforces the importance of treating all parties fairly and fosters positive relationships
within the real estate community.
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9. What could be a consequence of misleading advertising in
real estate?
A. Increased property visibility
B. Potential legal action against the broker
C. Higher client satisfaction
D. More inquiries about the property

Misleading advertising in real estate can lead to potential legal action against the broker
because it violates ethical and legal standards set forth by various regulatory bodies.
When a property is misrepresented or its features exaggerated, it can create false
expectations for potential buyers or renters, leading to disputes and claims of fraud or
misrepresentation. Regulatory agencies, such as the North Carolina Real Estate
Commission, require agents to provide accurate and truthful information about
properties to protect consumers and maintain the integrity of the real estate market. 
Legal consequences may include fines, revocation of a broker's license, or lawsuits from
dissatisfied clients who feel they were misled. This underscores the importance of
honesty and accuracy in real estate advertising to adhere to legal obligations and
promote a trustworthy industry.

10. What action must an owner take to convert a
manufactured home into real property?
A. Obtain a license
B. Remove wheels and axles
C. Install permanent foundation
D. All of the above

To convert a manufactured home into real property, an owner must take specific actions
to meet legal requirements and achieve this transformation. The process generally
entails removing the wheels and axles, as these components characterize the home as a
movable unit rather than permanent real estate. Additionally, installing a permanent
foundation is crucial, as it establishes the home as a fixed structure, signifying that it is
no longer intended to be relocated.   Obtaining a license is also a necessary step in the
majority of jurisdictions, indicating that the owner has completed the formalities
required by local laws to classify the home as real property. All these actions combined
ensure that the manufactured home is integrated into the real estate system, affirming
ownership rights and responsibilities associated with real property.  Only fulfilling one or
two of these actions would not be sufficient; all steps must be taken to fully convert the
manufactured home into real property. This holistic approach is essential in N.C. real
estate practice, emphasizing adherence to both the physical modifications and the legal
obligations involved.
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