NEW MEXICO REAL
ESTATE PRACTICE
EXAM (SAMPLE)

STUDY GUIDE

e b Y i ( ¢ |
e R AT, / f} w5 s SR o 5 [ |
CNG % ¥ y ) » R e ';»v’“,

3 T

P W TS [ RS
I Ay 5 PPN B

2 A A LRy

VISIT US ONLINE FOR
THE FULL VERSION STUDY GUIDE

https://nmspecificrealestate.examzify.com




Copyright © 2026 by Examzify - A Kaluba Technologies Inc. product.

ALL RIGHTS RESERVED.

No part of this book may be reproduced or transferred in any form or by any means, graphic,
electronic, or mechanical, including photocopying, recording, web distribution, taping, or by any
information storage retrieval system, without the written permission of the author.

Notice: Examzify makes every reasonable effort to obtain accurate, complete, and timely
information about this product from reliable sources.




Table of Contents

070 )7/ T |1 1
Table of CONtENTS ... 2
INtrodUCtion .. 3
How to Use This GUIAE ... 4
QUESTIONS ..o 5
AN WIS e 8
EXPlanations ... 10

N Xt S P S oo e 16




Introduction

Preparing for a certification exam can feel overwhelming, but with the right tools, it becomes
an opportunity to build confidence, sharpen your skills, and move one step closer to your
goals. At Examzify, we believe that effective exam preparation isn't just about
memorization, it's about understanding the material, identifying knowledge gaps, and
building the test-taking strategies that lead to success.

This guide was designed to help you do exactly that.

Whether you're preparing for a licensing exam, professional certification, or entry-level
qualification, this book offers structured practice to reinforce key concepts. You'll find a
wide range of multiple-choice questions, each followed by clear explanations to help you
understand not just the right answer, but why it's correct.

The content in this guide is based on real-world exam objectives and aligned with the types
of questions and topics commonly found on official tests. It's ideal for learners who want to:

* Practice answering questions under realistic conditions,
* Improve accuracy and speed,

* Review explanations to strengthen weak areas, and

* Approach the exam with greater confidence.

We recommend using this book not as a stand-alone study tool, but alongside other
resources like flashcards, textbooks, or hands-on training. For best results, we recommend
working through each question, reflecting on the explanation provided, and revisiting the
topics that challenge you most.

Remember: successful test preparation isn't about getting every question right the first
time, it's about learning from your mistakes and improving over time. Stay focused, trust the
process, and know that every page you turn brings you closer to success.

Let's begin.

Sample study guide, visit https://nmspecificrealestate.examzify.com
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How to Use This Guide

This guide is designed to help you study more effectively and approach your exam with
confidence. Whether you're reviewing for the first time or doing a final refresh, here's how to
get the most out of your Examzify study guide:

1. Start with a Diagnostic Review

Skim through the questions to get a sense of what you know and what you need to focus on.
Your goal is to identify knowledge gaps early.

2. Study in Short, Focused Sessions

Break your study time into manageable blocks (e.g. 30 — 45 minutes). Review a handful of
questions, reflect on the explanations.

3. Learn from the Explanations

After answering a question, always read the explanation, even if you got it right. It reinforces
key points, corrects misunderstandings, and teaches subtle distinctions between similar
answers.

4. Track Your Progress

Use bookmarks or notes (if reading digitally) to mark difficult questions. Revisit these
regularly and track improvements over time.

5. Simulate the Real Exam

Once you're comfortable, try taking a full set of questions without pausing. Set a timer and
simulate test-day conditions to build confidence and time management skills.

6. Repeat and Review

Don't just study once, repetition builds retention. Re-attempt questions after a few days and
revisit explanations to reinforce learning. Pair this guide with other Examzify tools like
flashcards, and digital practice tests to strengthen your preparation across formats.

There's no single right way to study, but consistent, thoughtful effort always wins. Use this
guide flexibly, adapt the tips above to fit your pace and learning style. You've got this!

Sample study guide, visit https://nmspecificrealestate.examzify.com
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Questions




1. What type of agency relationship is created when a broker represents only
one party in a transaction?

A. Dual Agency

B. Single Agency

C. Transaction Broker
D. Limited Agency

2. What should a transaction broker suggest a buyer do to estimate tax
deductions?

A. Calculate the interest deduction for the buyer

B. Call the listing broker for tax information

C. Seek advice from a tax expert

D. Call the County Assessor for property tax details

3. Brokerage office signage MUST do all of the following EXCEPT?
A. Be legible
B. Be near the office entrance
C. Contain the trade name of the brokerage
D. List the license number

4. What is generally required for a valid real estate contract?
A. A handshake agreement
B. Mutual consent and lawful purpose
C. A notary witness
D. Approval from a financial institution

5. What is described as information provided by a seller regarding the
condition of the property?

A. Property Appraisal

B. Title Insurance

C. Real Estate Disclosure

D. Property Inspection Report

Sample study guide, visit https://nmspecificrealestate.examzify.com
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6. In New Mexico, all assets and liabilities acquired during marriage are
classified as?

A. Separate property

B. Community property
C. Dower and curtsy

D. Share marital property

7. What is the most common type of listing agreement?
A. Open listing
B. Exclusive right to sell
C. Exclusive agency listing
D. Net listing

8. What distinguishes a buyer's market from a seller's market?
A. A buyer's market favors sellers, while a seller's market has more buyers

B. A buyer's market favors buyers with more inventory; a seller's market favors
sellers with less inventory

C. A buyer's market indicates high property prices, while a seller's market has
lower prices

D. A buyer's market is characterized by new constructions, while a seller's
market has older homes

9. Who can be the trustee of a trust account?
A. Buyer's agent
B. A certified public accountant
C. The qualifying broker
D. The brokerage bookkeeper

10. What must a provisional broker do within the first 6 months of licensure?
A. Set up their own brokerage
B. Work under the supervision of a designated broker
C. Complete additional education
D. Obtain a property management license

Sample study guide, visit https://nmspecificrealestate.examzify.com
for the full version with hundreds of practice questions
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Explanations




1. What type of agency relationship is created when a broker represents only
one party in a transaction?

A. Dual Agency
B. Single Agency

C. Transaction Broker
D. Limited Agency

When a broker represents only one party in a transaction, this establishes a single agency relationship. In this
arrangement, the broker is accountable to their client and must act in that client's best interests throughout the
transaction. A single agency relationship allows the broker to provide personalized guidance, advice, and
representation specifically tailored to the unique needs and goals of that one party, whether it be the buyer or the
seller. A crucial aspect of single agency is the fiduciary duty the broker owes to their client, which includes
loyalty, confidentiality, and full disclosure. This relationship contrasts with other types of agency relationships,
such as dual agency, where a broker represents both the buyer and the seller, leading to potential conflicts of
interest. Transaction brokers, on the other hand, are neutral facilitators and do not represent either party, while
limited agency refers to specific contractual limitations placed on the broker’'s responsibilities to the client. Thus,
single agency distinctly highlights the focused representation of one party in the transaction.

2. What should a transaction broker suggest a buyer do to estimate tax
deductions?

A. Calculate the interest deduction for the buyer
B. Call the listing broker for tax information
C. Seek advice from a tax expert

D. Call the County Assessor for property tax details

A transaction broker should suggest that a buyer seek advice from a tax expert to accurately estimate potential
tax deductions. Tax laws and deduction eligibility can vary widely based on personal circumstances and changes
in tax legislation, which can be complex and nuanced. A tax expert, such as a certified public accountant (CPA)
or a tax advisor, is equipped to provide tailored guidance based on the buyer's individual financial situation,
ensuring they understand the implications relevant to their real estate transaction. While calculating the interest
deduction might provide some insight, it doesn't encompass the full spectrum of potential tax benefits a buyer
might be entitled to. Relying on a listing broker for tax information can lead to inaccuracies, as their expertise
lies primarily in real estate transactions, not tax law. Contacting the County Assessor would provide current
property tax details but wouldn't address the broader question of tax deductions related to the purchase of the
property. Therefore, consulting a tax professional is the most comprehensive and responsible approach for the
buyer to assess tax implications accurately.
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3. Brokerage office signage MUST do all of the following EXCEPT?
A. Be legible
B. Be near the office entrance
C. Contain the trade name of the brokerage
D. List the license number

The requirement for brokerage signage in New Mexico is designed to ensure clarity and professionalism. While
it's essential for signage to be legible, to be positioned near the office entrance, and to feature the trade name of
the brokerage, there is no mandate that it must include the individual license number of brokers or agents. The
purpose of having a clear and visible trade name serves to identify the brokerage, while readability ensures that
potential clients can quickly gather information. Proximity to the office entrance makes it easier for clients to
locate the business. However, listing the specific license number is often not a requirement for signage. Instead,
such details are typically included in formal documents and communications rather than on external displays.

4. What is generally required for a valid real estate contract?
A. A handshake agreement
B. Mutual consent and lawful purpose

C. A notary witness
D. Approval from a financial institution

For a real estate contract to be considered valid, it typically requires mutual consent between the parties
involved and a lawful purpose. Mutual consent means that both parties understand and agree to the terms of the
contract, which is often evidenced by their signatures. This element is crucial as it ensures that both parties
have a clear understanding of their obligations and rights under the agreement. The requirement for a lawful
purpose means that the contract must not involve illegal actions; the activities outlined within the contract
should comply with existing laws and regulations. If either of these conditions isn't met, the contract may be
deemed void or unenforceable. While a handshake agreement may indicate an intention to enter into a contract,
it does not fulfill the legal requirements for a real estate contract, which typically needs to be in writing due to
the Statute of Frauds. The presence of a notary witness, while beneficial for certain types of contracts, is not a
strict requirement for all real estate contracts in many jurisdictions. Similarly, approval from a financial
institution, while often necessary in the case of financing, is not a prerequisite for the creation or validity of the
contract itself. Thus, mutual consent and lawful purpose stand as fundamental requirements for valid real estate
contracts.
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5. What is described as information provided by a seller regarding the
condition of the property?

A. Property Appraisal
B. Title Insurance
C. Real Estate Disclosure

D. Property Inspection Report

The correct answer is the real estate disclosure, as it specifically refers to information that a seller is required to
provide regarding the condition of the property being sold. This disclosure includes details about any known
defects, environmental hazards, or past issues with the property that could affect its value or desirability. Real
estate disclosure is an important aspect of the transaction process as it promotes transparency between buyers
and sellers, ensuring that potential buyers are well-informed before making a purchase. In contrast, a property
appraisal involves assessing the value of a property, typically carried out by a licensed appraiser, and is focused
on market value rather than the condition of the property itself. Title insurance protects against any claims or
issues related to the property's ownership history but does not address current property conditions. A property
inspection report is typically conducted by a qualified inspector who assesses the property for defects, but this
is usually initiated after the disclosure and is not provided directly by the seller.

6. In New Mexico, all assets and liabilities acquired during marriage are
classified as?

A. Separate property
B. Community property

C. Dower and curtsy
D. Share marital property

In New Mexico, the legal framework governing the ownership of assets and liabilities acquired during marriage is
based on the principle of community property. Community property means that any assets or debts obtained
during the course of the marriage are jointly owned by both spouses, regardless of which spouse’s name is on
the title or who incurred the debt. This classification reflects the idea that both partners contribute to the
marriage, and therefore, regardless of individual earnings or spending, all assets and liabilities created during
that time are considered shared. This approach fosters fairness and equitable distribution of property in the
event of divorce or separation, as both partners have contributed to the accumulation of such assets and
liabilities. In contrast, separate property refers to assets owned by one spouse before the marriage or acquired
by gift or inheritance, and dower and curtsy are outdated legal concepts that pertain to the rights of a surviving
spouse to claim a portion of the deceased spouse’s estate, which are not applicable in the context of community
property. Share marital property is not a recognized term in New Mexico law, which specifically classifies assets
and debts as either community or separate property.
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7. What is the most common type of listing agreement?
A. Open listing
B. Exclusive right to sell

C. Exclusive agency listing
D. Net listing

The exclusive right to sell listing agreement is considered the most common type of listing agreement in real
estate transactions. This type of agreement provides the listing agent with the sole right to market and sell the
property, meaning that, regardless of who finds the buyer—whether it is the agent or the seller themselves—the
agent is entitled to earn a commission on the sale. This arrangement is advantageous for sellers because it
creates a strong incentive for the agent to actively promote the property and dedicate resources to its sale. The
exclusivity of the agreement ensures that the listing agent has a vested interest in closing the deal, thereby
increasing the likelihood of a successful sale. Additionally, since the agent does not have to compete with other
agents for the commission, they are likely to be more motivated to invest time and money into marketing the
property effectively. In contrast, other types of listing agreements, such as open listings or exclusive agency
listings, do not provide the same level of commitment from the agent nor the assurance that the seller will not
have to grant commissions to more than one player in the market. A net listing, on the other hand, is less
commonly used due to its potential for ethical and legal issues, as it focuses on the seller receiving a set
amount, which can lead

8. What distinguishes a buyer's market from a seller's market?
A. A buyer's market favors sellers, while a seller's market has more buyers

B. A buyer's market favors buyers with more inventory; a seller's market favors
sellers with less inventory

C. A buyer's market indicates high property prices, while a seller's market has
lower prices

D. A buyer's market is characterized by new constructions, while a seller's
market has older homes

The distinction between a buyer's market and a seller's market fundamentally revolves around supply and
demand dynamics in the real estate market. In a buyer's market, there is an abundance of available properties
(high inventory) relative to the number of buyers. This oversupply creates downward pressure on prices, giving
buyers more leverage when negotiating terms and prices because they have more options available to them.
Conversely, a seller's market occurs when the demand for homes exceeds the available supply (low inventory),
placing sellers in a favorable position. In such scenarios, competition among buyers can lead to higher prices
and fewer concessions from sellers since they have limited options available to choose from. Thus, the
statement about how a buyer's market favors buyers with more inventory, while a seller's market favors sellers
with less inventory, accurately encapsulates the characteristics of both market conditions. This understanding is
crucial for real estate professionals in making strategic decisions for both buyers and sellers.
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9. Who can be the trustee of a trust account?
A. Buyer's agent
B. A certified public accountant
C. The qualifying broker

D. The brokerage bookkeeper

The qualifying broker is a responsible individual within a real estate brokerage who has the authority and
accountability over the trust accounts maintained by the brokerage. According to New Mexico real estate
regulations, the qualifying broker must ensure that all funds are handled properly and in compliance with legal
requirements. This role involves oversight of the trust accounts, which are designed to hold client funds safely
until they are disbursed in accordance with contractual agreements. Having the qualifying broker as the trustee
of a trust account ensures that there is a designated person with the necessary training and authority to manage
these funds responsibly. This is crucial in real estate transactions, where the handling of earnest money, security
deposits, and other client funds must be meticulously managed to prevent any unauthorized access or
misappropriation. Other roles, like the buyer's agent, a certified public accountant, or the brokerage bookkeeper,
lack the specific authority granted to a qualifying broker when it comes to the oversight and management of
trust accounts in a real estate context. While they may play important roles in a transaction or in financial
reporting, they do not possess the same level of accountability required under the law to manage a trust account
effectively.

10. What must a provisional broker do within the first 6 months of licensure?

A. Set up their own brokerage
B. Work under the supervision of a designated broker

C. Complete additional education
D. Obtain a property management license

The requirement for a provisional broker to work under the supervision of a designated broker within the first six
months of licensure stems from the structure of real estate practice in New Mexico. Provisional brokers are
effectively new licensees who may not yet have the full breadth of experience and knowledge to operate
independently. The supervision is designed to provide guidance, mentorship, and compliance with regulations
while ensuring that provisional brokers are exposed to practical, real-world scenarios in real estate transactions.
This supervision ensures that provisional brokers learn industry standards, legal compliance, and ethical
practices under the watchful eye of an experienced designated broker. This mentorship model helps instill
confidence and strengthens their professional capabilities, ultimately benefiting both the provisional broker and
the clients they serve. Setting up their own brokerage, completing additional education, or obtaining a property
management license do not represent immediate requirements for provisional brokers within their initial six
months. Instead, the focus is firmly on gaining practical experience and knowledge while working under
supervision. This structure is crucial for fostering competent and responsible real estate professionals in the
industry.
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Next Steps

Congratulations on reaching the final section of this guide. You've taken a meaningful step
toward passing your certification exam and advancing your career.

As you continue preparing, remember that consistent practice, review, and self-reflection
are key to success. Make time to revisit difficult topics, simulate exam conditions, and track
your progress along the way.

If you need help, have suggestions, or want to share feedback, we'd love to hear from you.
Reach out to our team at hello@examzify.com.

Or visit your dedicated course page for more study tools and resources:
https://nmspecificrealestate.examzify.com

We wish you the very best on your exam journey. You've got this!
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