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IntroductionIntroduction
Preparing for a certification exam can feel overwhelming, but with the
right tools, it becomes an opportunity to build confidence, sharpen your
skills, and move one step closer to your goals. At Examzify, we believe
that effective exam preparation isn’t just about memorization, it’s about
understanding the material, identifying knowledge gaps, and building
the test-taking strategies that lead to success.

This guide was designed to help you do exactly that.

Whether you’re preparing for a licensing exam, professional
certification, or entry-level qualification, this book offers structured
practice to reinforce key concepts. You’ll find a wide range of
multiple-choice questions, each followed by clear explanations to help
you understand not just the right answer, but why it’s correct.

The content in this guide is based on real-world exam objectives and
aligned with the types of questions and topics commonly found on
official tests. It’s ideal for learners who want to:

• Practice answering questions under realistic conditions,
• Improve accuracy and speed,
• Review explanations to strengthen weak areas, and
• Approach the exam with greater confidence.

We recommend using this book not as a stand-alone study tool, but
alongside other resources like flashcards, textbooks, or hands-on
training. For best results, we recommend working through each
question, reflecting on the explanation provided, and revisiting the
topics that challenge you most.

Remember: successful test preparation isn’t about getting every question
right the first time, it’s about learning from your mistakes and improving
over time. Stay focused, trust the process, and know that every page you
turn brings you closer to success.

Let’s begin.
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How to Use This GuideHow to Use This Guide
This guide is designed to help you study more effectively and approach
your exam with confidence. Whether you're reviewing for the first time
or doing a final refresh, here’s how to get the most out of your Examzify
study guide:
1. Start with a Diagnostic Review

Skim through the questions to get a sense of what you know and what
you need to focus on. Your goal is to identify knowledge gaps early.
2. Study in Short, Focused Sessions

Break your study time into manageable blocks (e.g. 30 – 45 minutes).
Review a handful of questions, reflect on the explanations.
3. Learn from the Explanations

After answering a question, always read the explanation, even if you got
it right. It reinforces key points, corrects misunderstandings, and
teaches subtle distinctions between similar answers.
4. Track Your Progress

Use bookmarks or notes (if reading digitally) to mark difficult questions.
Revisit these regularly and track improvements over time.
5. Simulate the Real Exam

Once you're comfortable, try taking a full set of questions without
pausing. Set a timer and simulate test-day conditions to build confidence
and time management skills.
6. Repeat and Review

Don’t just study once, repetition builds retention. Re-attempt questions
after a few days and revisit explanations to reinforce learning. Pair this
guide with other Examzify tools like flashcards, and digital practice tests
to strengthen your preparation across formats.

There’s no single right way to study, but consistent, thoughtful effort
always wins. Use this guide flexibly, adapt the tips above to fit your pace
and learning style. You've got this!
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1. Which method is used in the cost approach when
estimating the value of improvements?
A. The assessed value of the property including the land
B. The cost to build a similar building at today's prices
C. The price per square foot of comparable properties
D. Consideration of location and available financing

2. In a typical mortgage loan, what does the term
'loan-to-value ratio' refer to?
A. The amount of the down payment made
B. The difference between the market value and purchase price
C. The proportion of the loan compared to the appraised

property value
D. The total amount of interest paid over the life of the loan

3. If a licensee buys a property under a listing agreement
after realizing it was rezoned, which statement is correct?
A. The licensee cannot act as an agent for the out-of-state

owner without a local license
B. The licensee must inform the owner of the selling price after

the transaction
C. The licensee can only purchase the property after notifying

the owner of the zoning change
D. As long as the licensee informs the owner of his intentions,

his actions are proper and legal

4. What is the primary function of the Real Estate
Commission?
A. To set market prices for properties
B. To enforce real estate laws and regulations
C. To provide financing options for buyers
D. To promote real estate sales
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5. What is the purpose of a comparative market analysis
(CMA)?
A. To evaluate the potential return on investment for a property.
B. To estimate a property's value by comparing it to similar

properties that have recently sold.
C. To assess the condition of a property before selling.
D. To analyze market trends over a specific period.

6. Which violation may lead to the suspension of a real estate
license in New Jersey?
A. Failing to provide complete market analysis.
B. Misrepresentation of property conditions.
C. Allowing unlicensed individuals to negotiate.
D. Not attending mandatory continuing education classes.

7. Under the New Jersey Real Estate Licensing Law, which of
the following is an unlicensed assistant or secretary NOT
permitted to do?
A. Type contracts for approval
B. Make telephone calls to request rent payments
C. Follow up on loan applications with lenders
D. Place signs on properties

8. Why might a seller choose to accept multiple offers
simultaneously?
A. To negotiate a better selling price
B. To determine buyer credibility
C. To create a bidding war
D. To expedite the selling process

9. Which statement is true regarding the American with
Disabilities Act?
A. A landlord must make reasonable accommodations for those

with disabilities
B. A seller must make reasonable accommodations for those

with disabilities
C. A lender must make loans to those with disabilities
D. A buyer can require a seller to make structural changes

before closing
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10. Which of the following actions is NOT a cause for
suspension or revocation of a New Jersey real estate license?
A. Failing to provide a client with a copy of the signed exclusive

listing contract
B. Delivering a consumer information statement to a seller after

having made a listing presentation
C. Payment of a referral fee by a licensed NJ broker to a broker

in another state
D. Collecting a commission as a broker from both parties to a

transaction while representing both parties as their agent
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Answers
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1. B
2. C
3. D
4. B
5. B
6. B
7. B
8. C
9. A
10. C
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Explanations
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1. Which method is used in the cost approach when
estimating the value of improvements?
A. The assessed value of the property including the land
B. The cost to build a similar building at today's prices
C. The price per square foot of comparable properties
D. Consideration of location and available financing

The correct answer focuses on the cost approach, which is a widely recognized method
for determining the value of real estate improvements. This method involves estimating
the current cost of constructing a similar building using today's prices. It emphasizes the
cost required to replicate the improvements on the subject property, reflecting the local
construction environment, materials costs, and labor expenses.  In this context, assessing
the cost to build a building similar to the subject property ensures a more accurate
valuation based on a hypothetical construction scenario. This method is particularly
beneficial for properties that do not frequently sell, such as unique or specialized
structures, where comparable sales might not provide reliable data.  While the other
options involve relevant aspects of property valuation, they do not capture the specific
essence of the cost approach. For instance, considering the assessed value of the
property, including the land, relates more closely to tax assessments rather than the
direct cost of improvements. Similarly, evaluating price per square foot is a comparison
method used more in the sales comparison approach rather than the cost method. Lastly,
taking into account location and financing options factors into market value
assessments, but it does not directly address the method used to calculate the value of
improvements under the cost approach.

2. In a typical mortgage loan, what does the term
'loan-to-value ratio' refer to?
A. The amount of the down payment made
B. The difference between the market value and purchase price
C. The proportion of the loan compared to the appraised

property value
D. The total amount of interest paid over the life of the loan

The term 'loan-to-value ratio' refers to the proportion of the loan compared to the
appraised property value. Specifically, it is a financial term used by lenders to assess the
risk of granting a mortgage. The ratio is calculated by dividing the amount of the
mortgage loan by the appraised value (or purchase price, whichever is lower) of the
property.   For instance, if a buyer wants to purchase a home valued at $200,000 and they
take out a mortgage for $160,000, the loan-to-value ratio would be 80%. Lenders often
use this ratio to determine how much of a down payment is made and to assess whether
the borrower poses a higher risk, as a higher ratio indicates less equity in the property,
which might increase the chance of default. Therefore, a lower loan-to-value ratio
generally indicates a lower risk for lenders, while a higher ratio may result in the
borrower having to pay private mortgage insurance (PMI) or face higher interest rates.  
Understanding this concept is crucial for anyone involved in real estate, as it directly
impacts loan approvals and terms.
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3. If a licensee buys a property under a listing agreement
after realizing it was rezoned, which statement is correct?
A. The licensee cannot act as an agent for the out-of-state

owner without a local license
B. The licensee must inform the owner of the selling price after

the transaction
C. The licensee can only purchase the property after notifying

the owner of the zoning change
D. As long as the licensee informs the owner of his intentions,

his actions are proper and legal
The correct answer highlights the importance of transparency and ethical behavior in
real estate transactions. When a licensee decides to buy property that they have listed,
particularly after discovering a change such as zoning, it is crucial that they inform the
owner of their intentions. Doing so ensures that the owner is fully aware of the situation
and avoids potential conflicts of interest or ethical dilemmas.  In real estate, licensees
have a fiduciary responsibility to their clients, which includes acting in the best interests
of the client and disclosing relevant information. If the licensee informs the owner of
their intentions to purchase, this demonstrates honesty and maintains the integrity of
the transaction. This is particularly relevant in cases where the value or utility of a
property may significantly change due to a zoning designation, which could impact the
owner’s decisions moving forward.  The other choices do not align with the ethical
standards and legal responsibilities of a real estate licensee. For instance, discussing the
need for a local license, sharing the selling price after the fact, or stipulating that a
zoning change is a prerequisite before purchase can misrepresent the obligations a
licensee has regarding transparency and fiduciary duties.

4. What is the primary function of the Real Estate
Commission?
A. To set market prices for properties
B. To enforce real estate laws and regulations
C. To provide financing options for buyers
D. To promote real estate sales

The primary function of the Real Estate Commission is to enforce real estate laws and
regulations. This regulatory body is established to protect the interests of the public in
real estate transactions by ensuring that real estate licensees comply with state laws and
ethical standards. The Commission oversees licensing and can take disciplinary action
against individuals or entities that violate these laws, which helps maintain a standard of
professionalism and accountability within the industry.  The other options do not
accurately reflect the role of the Real Estate Commission. Setting market prices for
properties is influenced primarily by market conditions and negotiations between buyers
and sellers, rather than by any regulatory body. While promoting real estate sales can be
a facet of a real estate agent's work, it is not a function of the Commission itself.
Additionally, providing financing options for buyers falls under the purview of lenders
and financial institutions, not the regulatory oversight of the Real Estate Commission.
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5. What is the purpose of a comparative market analysis
(CMA)?
A. To evaluate the potential return on investment for a property.
B. To estimate a property's value by comparing it to similar

properties that have recently sold.
C. To assess the condition of a property before selling.
D. To analyze market trends over a specific period.

The purpose of a comparative market analysis (CMA) is to estimate a property's value by
comparing it to similar properties that have recently sold. This method relies on
analyzing comparable sales, often referred to as "comps," which are properties that share
similar characteristics such as location, size, condition, and features. By examining how
much these comparable properties sold for, a real estate professional can provide an
informed estimate of the value of the property in question.   This process is key in
helping sellers set a competitive asking price, assisting buyers in making reasonable
offers, and providing necessary data for appraisals. It reflects current market conditions
and demand, making it a vital tool for professionals in the real estate industry. Other
options do not encompass the primary objective of a CMA; while evaluating returns,
assessing property condition, and analyzing trends can be useful, they do not specifically
focus on the valuation aspect integral to a CMA.

6. Which violation may lead to the suspension of a real estate
license in New Jersey?
A. Failing to provide complete market analysis.
B. Misrepresentation of property conditions.
C. Allowing unlicensed individuals to negotiate.
D. Not attending mandatory continuing education classes.

Misrepresentation of property conditions is a serious violation in the real estate
profession that can lead to the suspension of a real estate license in New Jersey. This
violation undermines the trust inherent in real estate transactions and can result in
significant financial and legal consequences for all parties involved. When a salesperson
misrepresents facts about a property's condition—such as its structural integrity,
compliance with building codes, or the presence of defects—they not only violate ethical
standards but also legal requirements. This can lead to disciplinary action from the New
Jersey Real Estate Commission, including the suspension or revocation of the license, as
it compromises the integrity of the real estate market.  In contrast, while failing to
provide a complete market analysis, allowing unlicensed individuals to negotiate, and not
attending mandatory continuing education classes are important concerns, they do not
carry the same level of severity as misrepresentation of property conditions. These may
result in fines or other disciplinary actions but are typically not immediate grounds for
suspension compared to the direct harm caused by misrepresentation.
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7. Under the New Jersey Real Estate Licensing Law, which of
the following is an unlicensed assistant or secretary NOT
permitted to do?
A. Type contracts for approval
B. Make telephone calls to request rent payments
C. Follow up on loan applications with lenders
D. Place signs on properties

An unlicensed assistant or secretary is not permitted to make telephone calls to request
rent payments because this activity is considered to be part of the management of
property, which falls under licensed real estate activity. In New Jersey, real estate agents
are required to have a license for activities that involve negotiating or facilitating rental
payments or any other transactions that could be seen as providing real estate services.  
In contrast, tasks such as typing contracts for approval, following up on loan applications
with lenders, and placing signs on properties are generally allowed for unlicensed
assistants, as they do not involve negotiating or engaging in real estate transactions
directly. These tasks can be classified as administrative and supportive functions that
help licensed professionals carry out their work without crossing the legal boundaries of
licensing laws in New Jersey.

8. Why might a seller choose to accept multiple offers
simultaneously?
A. To negotiate a better selling price
B. To determine buyer credibility
C. To create a bidding war
D. To expedite the selling process

A seller might choose to accept multiple offers simultaneously to create a bidding war
among prospective buyers. This strategy can drive up the sale price as buyers compete
against each other, leading to higher offers than what the seller might have initially
received. The urgency and competition can encourage buyers to offer more attractive
terms, which benefits the seller financially.  This approach is often advantageous in a
seller's market where demand exceeds supply, allowing sellers greater leverage. While
negotiating a better price is a natural outcome of this scenario, the primary motivation
lies in the dynamics created by the competition among buyers. Furthermore, while
determining buyer credibility and expediting the selling process are important
considerations, they are not the primary reason for accepting multiple offers
simultaneously. The focus is squarely on maximizing the selling price through
competition.
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9. Which statement is true regarding the American with
Disabilities Act?
A. A landlord must make reasonable accommodations for those

with disabilities
B. A seller must make reasonable accommodations for those

with disabilities
C. A lender must make loans to those with disabilities
D. A buyer can require a seller to make structural changes

before closing
The statement that a landlord must make reasonable accommodations for those with
disabilities is accurate within the context of the Americans with Disabilities Act (ADA)
and the Fair Housing Act. These laws require that individuals with disabilities be
provided equal access to housing and that reasonable modifications or accommodations
be made to ensure that their needs are met.  In renting situations, landlords are
obligated to make adjustments or allow modifications at the resident's expense to
support individuals with disabilities. This could include allowing service animals in
no-pets housing or making structural changes to facilitate accessibility. The emphasis is
on ensuring that those with disabilities have equal opportunities in housing, which
encompasses anything from parking to modifications of living spaces.  In contrast, the
other statements do not align with the provisions laid out by the ADA. Sellers, lenders,
and buyers have different responsibilities and rights under the law, but the specific
requirement for reasonable accommodations is primarily directed toward landlords in
rental scenarios.

10. Which of the following actions is NOT a cause for
suspension or revocation of a New Jersey real estate license?
A. Failing to provide a client with a copy of the signed exclusive

listing contract
B. Delivering a consumer information statement to a seller after

having made a listing presentation
C. Payment of a referral fee by a licensed NJ broker to a broker

in another state
D. Collecting a commission as a broker from both parties to a

transaction while representing both parties as their agent
The action of paying a referral fee by a licensed New Jersey broker to a broker in another
state is not a cause for suspension or revocation of a New Jersey real estate license
because it is a common practice in the real estate industry when brokers refer clients to
each other across state lines. As long as the referred service complies with the legal
requirements of both states involved and the receiving broker is also properly licensed,
this arrangement is typically acceptable.  In contrast, the other situations involve
violations of specific ethical or regulatory obligations. For instance, failing to provide a
client with a copy of the signed exclusive listing contract can undermine the
transparency and trust necessary in the client-broker relationship, which is a violation.
Delivering a consumer information statement after a listing presentation can also lead to
consequences, as it should be provided beforehand to ensure consumers are fully
informed. Lastly, collecting a commission while representing both parties in a
transaction without proper disclosure and consent could create conflicts of interest and
is a breach of fiduciary duty, warranting severe penalties.
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Next StepsNext Steps
Congratulations on reaching the final section of this guide. You've taken
a meaningful step toward passing your certification exam and advancing
your career.

As you continue preparing, remember that consistent practice, review,
and self-reflection are key to success. Make time to revisit difficult
topics, simulate exam conditions, and track your progress along the way.

If you need help, have suggestions, or want to share feedback, we’d love
to hear from you. Reach out to our team at hello@examzify.com.

Or visit your dedicated course page for more study tools and resources:

https://njsalespersonstate.examzify.com

We wish you the very best on your exam journey. You've got this!
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