SAMPLE STUDY GUIDE
WITH LIMITED QUESTIONS

Eﬁ{%

I

"'"-I"'
A



Copyright © 2026 by Examzify - A Kaluba Technologies Inc. product.

ALL RIGHTS RESERVED.

No part of this book may be reproduced or transferred in any form or by any means, graphic,
electronic, or mechanical, including photocopying, recording, web distribution, taping, or by any
information storage retrieval system, without the written permission of the author.

Notice: Examzify makes every reasonable effort to obtain accurate, complete, and timely
information about this product from reliable sources.




Table of Contents

070 )7/ T |1 1
Table of CONtENTS ... 2
INtrodUCtion .. 3
How to Use This GUIAE ... 4
QUESTIONS ..o 5
AN WIS e 8
EXPlanations ... 10

N Xt S P S oo e 16




Introduction

Preparing for a certification exam can feel overwhelming, but with the right tools, it becomes
an opportunity to build confidence, sharpen your skills, and move one step closer to your
goals. At Examzify, we believe that effective exam preparation isn't just about
memorization, it's about understanding the material, identifying knowledge gaps, and
building the test-taking strategies that lead to success.

This guide was designed to help you do exactly that.

Whether you're preparing for a licensing exam, professional certification, or entry-level
qualification, this book offers structured practice to reinforce key concepts. You'll find a
wide range of multiple-choice questions, each followed by clear explanations to help you
understand not just the right answer, but why it's correct.

The content in this guide is based on real-world exam objectives and aligned with the types
of questions and topics commonly found on official tests. It's ideal for learners who want to:

* Practice answering questions under realistic conditions,
* Improve accuracy and speed,

* Review explanations to strengthen weak areas, and

* Approach the exam with greater confidence.

We recommend using this book not as a stand-alone study tool, but alongside other
resources like flashcards, textbooks, or hands-on training. For best results, we recommend
working through each question, reflecting on the explanation provided, and revisiting the
topics that challenge you most.

Remember: successful test preparation isn't about getting every question right the first
time, it's about learning from your mistakes and improving over time. Stay focused, trust the
process, and know that every page you turn brings you closer to success.

Let's begin.
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How to Use This Guide

This guide is designed to help you study more effectively and approach your exam with
confidence. Whether you're reviewing for the first time or doing a final refresh, here's how to
get the most out of your Examzify study guide:

1. Start with a Diagnostic Review

Skim through the questions to get a sense of what you know and what you need to focus on.
Your goal is to identify knowledge gaps early.

2. Study in Short, Focused Sessions

Break your study time into manageable blocks (e.g. 30 — 45 minutes). Review a handful of
questions, reflect on the explanations.

3. Learn from the Explanations

After answering a question, always read the explanation, even if you got it right. It reinforces
key points, corrects misunderstandings, and teaches subtle distinctions between similar
answers.

4. Track Your Progress

Use bookmarks or notes (if reading digitally) to mark difficult questions. Revisit these
regularly and track improvements over time.

5. Simulate the Real Exam

Once you're comfortable, try taking a full set of questions without pausing. Set a timer and
simulate test-day conditions to build confidence and time management skills.

6. Repeat and Review

Don't just study once, repetition builds retention. Re-attempt questions after a few days and
revisit explanations to reinforce learning. Pair this guide with other Examzify tools like
flashcards, and digital practice tests to strengthen your preparation across formats.

There's no single right way to study, but consistent, thoughtful effort always wins. Use this
guide flexibly, adapt the tips above to fit your pace and learning style. You've got this!
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Questions




1. What must you do if prospective purchasers want to discuss the
transaction with their son who is a real estate salesman?

A. Insist they make a decision on the spot
B. Allow them to discuss with their son

C. Refuse to let them leave the meeting

D. Provide them with documentation to take

2. How will John and Sue take title if they agree to purchase a timeshare as
tenants in common?

A. Joint Tenancy with Right of Survivorship
B. Tenants in Common

C. Joint Ownership

D. Community Property

3. All fees collected by the Real Estate Division will be deposited into which
fund?

A. State's General Fund

B. Real Estate License Fund

C. Education Fund

D. Property Management Fund

4. What must be avoided to maintain fairness in sales practices?
A. Comprehensive product descriptions
B. Untruthful marketing claims
C. Detailed disclosures of fees
D. Clear visual representation of services

5. Which terms are best associated with "Use"? Select all that apply.
A. Leasehold, Undeeded
B. Right to Use, Contractual Agreement
C. Member of a Club
D. All of the above
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6. What must a Sales Agent pay for in addition to the required continuing
education and license fee if they let their license expire?

A. Background check fees
B. New fingerprints

C. Training fees

D. Application fees

7. After a lengthy discussion with prospective purchasers, what is legally
required if they want to consult with their son, who is a real estate salesman?

A. Inform them to make a decision first

B. Encourage them to seek professional advice

C. Allow them to discuss the transaction with anyone they want
D. Stop the conversation until they're ready

8. What responsibility does a developer have regarding the sale of
timeshares?

A. They can sell without permits
B. They must hold a proper permit
C. They can sell in any state

D. They must disclose the history of past performance

9. Where must fees collected for investigative work prior to issuing a permit
or license be deposited?

A. State education fund

B. General fund

C. Real estate investigative account
D. Local housing authority

10. What percentage of an advance payment to a Resale Broker is required to
be held until the timeshare sale is complete?

A. 50%
B. 80%
C. 100%
D. 20%
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Explanations




1. What must you do if prospective purchasers want to discuss the
transaction with their son who is a real estate salesman?

A. Insist they make a decision on the spot
B. Allow them to discuss with their son

C. Refuse to let them leave the meeting
D. Provide them with documentation to take

Allowing prospective purchasers to discuss the transaction with their son, who is a real estate salesman, is
important for several reasons. First, it supports the idea that buyers should feel comfortable and fully informed
before making a significant financial decision, such as purchasing a timeshare. Consulting with someone they
trust, especially a family member in the real estate field, can lead to better understanding and consideration of
the transaction, promoting a positive experience for the buyers. Additionally, encouraging open communication
allows the buyers to clarify any uncertainties they may have and encourages a transparent sales process, which
is essential in fostering trust and confidence. It also aligns with best practices in customer service and ethical
sales, underscoring the importance of making sure that purchasers feel supported in their decision-making
process. Providing them with the space and opportunity to consult with someone knowledgeable can help
ensure that they are making an informed choice, which is beneficial for all parties involved. This approach
acknowledges the buyers’ right to seek advice and reinforces the integrity of the transaction.

2. How will John and Sue take title if they agree to purchase a timeshare as
tenants in common?

A. Joint Tenancy with Right of Survivorship
B. Tenants in Common

C. Joint Ownership
D. Community Property

When John and Sue agree to purchase a timeshare as tenants in common, they are choosing a form of
co-ownership where each party holds a separate and distinct share of the property. This means that each can
independently sell, transfer, or will their share of the property without the consent of the other co-owner. In a
tenancy in common, there is no right of survivorship, meaning that when one owner passes away, their share
does not automatically go to the other owner but instead can be inherited by their designated heirs or
beneficiaries. This arrangement contrasts with other forms of ownership, such as joint tenancy with right of
survivorship, where the surviving co-owner automatically inherits the deceased co-owner's share. Additionally,
joint ownership is a broader term that does not specifically describe the rights involved, while community
property typically pertains to property acquired during marriage and shared between spouses. Thus, selecting
tenants in common clearly indicates the nature of their intended ownership and the rules that govern their
relationship to the timeshare.
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3. All fees collected by the Real Estate Division will be deposited into which
fund?

A. State's General Fund

B. Real Estate License Fund

C. Education Fund

D. Property Management Fund

The correct choice is that all fees collected by the Real Estate Division will be deposited into the State's General
Fund. This is significant because the General Fund is the primary operating fund for the state, which means that
the fees collected from various divisions, including the Real Estate Division, contribute to the overall budget of
state operations. Funds from this source are typically utilized for various public services, programs, and needs
as determined by state legislation. In terms of the other options, the Real Estate License Fund, while it may
seem plausible, is usually reserved for specific expenses related to the licensing and regulatory activities of real
estate professionals and not where all collected fees would go. The Education Fund is typically aimed at funding
educational initiatives rather than serving as a repository for various regulatory fees. Similarly, the Property
Management Fund would generally be designated for expenses related to property management activities, which
does not encompass the broader collection of fees from the Real Estate Division. Thus, the State's General Fund
is the most appropriate and encompassing destination for these collected fees.

4. What must be avoided to maintain fairness in sales practices?
A. Comprehensive product descriptions
B. Untruthful marketing claims

C. Detailed disclosures of fees
D. Clear visual representation of services

Maintaining fairness in sales practices hinges on the integrity and honesty of the information presented to
potential consumers. Untruthful marketing claims can lead to misleading perceptions about a product or service,
ultimately undermining consumer confidence and damaging the reputation of the business. When sales
practices include false or exaggerated statements, they deceive consumers, which goes against ethical
standards and consumer protection laws. In contrast, comprehensive product descriptions, detailed disclosures
of fees, and clear visual representations of services serve to promote transparency and help consumers make
informed decisions. These practices build trust between sellers and buyers, ensuring that consumers are well
aware of what they are purchasing, including any associated costs and the nature of the service provided. By
avoiding untruthful marketing claims, businesses foster a fair marketplace that benefits both consumers and
sellers.
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5. Which terms are best associated with "Use"? Select all that apply.
A. Leasehold, Undeeded
B. Right to Use, Contractual Agreement
C. Member of a Club
D. All of the above

The answer incorporates a comprehensive understanding of what "Use" entails in the context of timeshares.
"Use” typically refers to the rights granted to individuals concerning a timeshare property. "Right to Use"
indicates that a timeshare owner has the legal permission to use the property for a specified time each year,
which constitutes a fundamental aspect of timeshare ownership. This right is often outlined in a contractual
agreement that details the terms of the usage, including durations and conditions. Being "Member of a Club”
reflects the club-style timeshare agreements, where members pay to access a network of properties,
emphasizing the usage aspect. In these arrangements, members aren't just purchasing a piece of property but
rather the right to enjoy vacations across various destinations, aligning closely with the overall concept of use.
The combination of these aspects illustrates why all associated terms are relevant in connection with "Use". The
terms chosen capture the diversity of timeshare arrangements and the primary focus on the use of the property
rather than ownership in a traditional sense. Each term contributes to building a complete understanding of
rights associated with timeshare usage.

6. What must a Sales Agent pay for in addition to the required continuing
education and license fee if they let their license expire?

A. Background check fees
B. New fingerprints

C. Training fees
D. Application fees

When a Sales Agent allows their license to expire, they are required to submit new fingerprints as part of the
renewal process. This is important because the licensing entity must ensure that the individual still meets the
legal and moral standards required for licensure. Background checks often include an assessment of the
individual's criminal history, which may necessitate updated fingerprints to verify identity and ensure that no
new offenses have occurred since the last background check. Other potential expenses such as application
fees or training fees may vary based on the specific conditions under which the license was allowed to lapse,
and in many cases, these fees might be applicable, but they do not specifically tie into the requirement after a
license expiration like fingerprinting does. Thus, new fingerprints are a direct requirement that must be met to
proceed with licensure following expiration.
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7. After a lengthy discussion with prospective purchasers, what is legally
required if they want to consult with their son, who is a real estate salesman?

A. Inform them to make a decision first
B. Encourage them to seek professional advice
C. Allow them to discuss the transaction with anyone they want

D. Stop the conversation until they're ready

Consulting with a third party, such as their son who is a real estate salesman, is a legitimate action that
prospective buyers can take when considering a purchase. Leasing decisions, especially concerning timeshares,
are significant financial commitments that can greatly benefit from the perspective and advice of knowledgeable
individuals. Allowing them to discuss the transaction with anyone they wish promotes transparency and ensures
that the buyers are fully informed and comfortable with their decision-making process. Encouraging
consultations with trusted individuals aligns with best practices in sales and consumer rights, reinforcing that
the prospective purchasers are making informed choices. This approach upholds ethical standards and fosters
trust between the agent and the purchasers. The other options do not support the best interests of the buyers in
engaging with qualified advice before making a decision, which is essential in real estate transactions.

8. What responsibility does a developer have regarding the sale of
timeshares?

A. They can sell without permits
B. They must hold a proper permit

C. They can sell in any state
D. They must disclose the history of past performance

A developer has a critical responsibility to comply with legal regulations when selling timeshares, which includes
holding the proper permit. This requirement ensures that developers are authorized to engage in the timeshare
market, thereby fostering transparency and accountability within the industry. Proper permitting typically
involves meeting specific standards set by local and state authorities to protect consumers and maintain ethical
business practices. Holding a permit signifies that the developer is well-versed in the rules governing timeshare
sales, including consumer protection laws, marketing regulations, and financial disclosure obligations. This is
vital as it helps prevent fraud and misrepresentation in the timeshare industry, which can otherwise negatively
impact buyers. Developers are also generally required to adhere to regulations that can vary by state, ensuring
they conduct their business practices within the legal framework established to safeguard consumers. Without
the necessary permits, a developer risks legal repercussions and undermines trust within the market.
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9. Where must fees collected for investigative work prior to issuing a permit
or license be deposited?

A. State education fund
B. General fund
C. Real estate investigative account

D. Local housing authority

The fees collected for investigative work prior to issuing a permit or license must be deposited into the Real
Estate Investigative Account. This account is specifically designated for handling funds related to investigations
in the real estate field, including timeshare operations. It ensures that the fees are allocated correctly for the
purposes of oversight, compliance, and regulatory enforcement within the real estate industry. The formation of
the Real Estate Investigative Account helps streamline the processes involved in investigating potential
violations and maintaining standards within the timeshare and real estate sectors. This focuses resources
directly on the areas that need monitoring, which is critical for maintaining the integrity of licenses and permits
issued to real estate professionals.

10. What percentage of an advance payment to a Resale Broker is required to
be held until the timeshare sale is complete?

A. 50%
B. 80%
C. 100%
D. 20%

The correct answer is that 80% of an advance payment to a Resale Broker must be held until the timeshare sale
is complete. This requirement is in place to provide a safeguard for consumers, ensuring that the broker has a
financial obligation to perform their duties regarding the resale of the timeshare. By holding this significant
portion of the advance payment, it incentivizes the broker to actively work towards a successful sale, as they will
not receive most of the payment until the transaction is finalized. This approach aligns with consumer
protection regulations, which are designed to prevent brokers from taking payments without delivering the
service promised. It also promotes transparency and accountability in the resale process, fostering trust
between the timeshare owner and the broker. Understanding this percentage is crucial for both brokers and
consumers when navigating the resale market in Nevada.
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Next Steps

Congratulations on reaching the final section of this guide. You've taken a meaningful step
toward passing your certification exam and advancing your career.

As you continue preparing, remember that consistent practice, review, and self-reflection
are key to success. Make time to revisit difficult topics, simulate exam conditions, and track
your progress along the way.

If you need help, have suggestions, or want to share feedback, we'd love to hear from you.
Reach out to our team at hello@examzify.com.

Or visit your dedicated course page for more study tools and resources:

https://nevadatimeshare.examzify.com

We wish you the very best on your exam journey. You've got this!




