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1. What is the due date for the examination fee in Louisiana?
A. $1,000 due January 1
B. $1,050 due March 1
C. $1,200 due April 1
D. $900 due February 1

2. What minimum aggregate of all risk totals qualifies for the
industrial insured exemption?
A. At least 10k
B. At least 20k
C. At least 25k
D. At least 30k

3. What is included in the premium quoted by the insurer for
surplus lines insurance?
A. A specific dollar amount inclusive of all fees
B. Only the base premium amount
C. Fees and taxes separately from the premium
D. Optional coverage fees only

4. What is the role of a surplus lines broker in the insurance
market?
A. To sell only standard insurance policies
B. To provide coverage through non-admitted insurers when

traditional coverage is unavailable
C. To manage claims for admitted insurers
D. To set premiums for all insurance policies

5. When was the commercial purchaser exemption
established?
A. 6/21/11
B. 7/21/11
C. 8/21/11
D. 9/21/11
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6. What is the obligation of surplus lines producers
concerning consumer protection?
A. To limit consumer access to surplus lines
B. To ensure understanding of differences between surplus

lines and standard insurance
C. To recommend only surplus lines products
D. To handle complaints only after policy issues

7. What defines a 'Producer' in the context of Louisiana
insurance law?
A. A person licensed to sell insurance in any state
B. A director of an insurance company
C. A person who sells, solicits, or negotiates insurance and

includes various titles
D. A business entity engaging solely in casualty insurance

8. What must a surplus lines broker provide to an insured
before binding coverage?
A. A disclosure statement detailing the nature of the surplus

lines coverage.
B. A standard insurance policy binder.
C. A cancellation policy for the insurer.
D. An approval letter from the department of insurance.

9. Who is assumed to be in charge within a business entity
applying for an insurance license?
A. A designated insurance agent only
B. Every member who has 10% or more ownership
C. The company president alone
D. The chief financial officer of the company

10. When should agents recommend surplus lines insurance
to clients?
A. When clients seek lower premiums
B. When traditional markets cannot provide coverage
C. Only when clients request it specifically
D. When clients have high-risk profiles
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Answers
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1. B
2. C
3. A
4. B
5. B
6. B
7. C
8. A
9. B
10. B
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Explanations
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1. What is the due date for the examination fee in Louisiana?
A. $1,000 due January 1
B. $1,050 due March 1
C. $1,200 due April 1
D. $900 due February 1

The due date for the examination fee in Louisiana is primarily set to ensure that
candidates are aware of their financial responsibilities and can prepare accordingly for
the licensing process. In this case, the examination fee is $1,050 and is due on March 1.
This timing allows candidates ample opportunity to complete previous steps in the
application process before the fee is required, and it aligns with regulatory schedules for
testing and licensing.  Furthermore, the amount and due date for the fee are determined
by state regulations governing insurance licensing, which helps maintain consistency and
adherence to administrative timelines within the industry. Understanding this due date is
crucial for candidates as it directly impacts their ability to sit for the examination and
subsequently obtain licensure in Louisiana's surplus lines insurance market. Compliance
with this fee structure is essential for ensuring that prospective licensees remain on
track with their education and testing requirements.

2. What minimum aggregate of all risk totals qualifies for the
industrial insured exemption?
A. At least 10k
B. At least 20k
C. At least 25k
D. At least 30k

The industrial insured exemption is a provision that allows certain large, sophisticated
companies to handle their insurance needs differently than typical consumers. To qualify
for this exemption in Louisiana, an industrial insured must have risk totals that reach a
minimum aggregate amount. The correct choice indicates that this minimum aggregate
is at least 25,000.  This requirement ensures that only businesses with significant risk
exposure and financial capacity are considered industrial insureds, allowing them greater
flexibility in accessing surplus lines insurance without the standard regulatory
constraints that apply to smaller entities. This status acknowledges that these companies
are better equipped to negotiate and manage their insurance coverage due to their scale
and financial understanding.  Understanding this benchmark is essential for
professionals engaging in surplus lines insurance, as it helps differentiate between
standard consumers and those that operate on a level requiring more specialized
insurance arrangements.
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3. What is included in the premium quoted by the insurer for
surplus lines insurance?
A. A specific dollar amount inclusive of all fees
B. Only the base premium amount
C. Fees and taxes separately from the premium
D. Optional coverage fees only

The correct answer highlights that the premium quoted by the insurer for surplus lines
insurance encompasses a specific dollar amount that includes all fees. This means that
when an insurer provides a premium quote, it is intended to reflect not just the base cost
of the insurance coverage but also any additional charges required to secure the policy.  
In surplus lines insurance, which generally covers risks that cannot be placed with
admitted insurers, the quoted premium is comprehensive and may involve multiple
elements such as administrative fees, policy issuance fees, and state taxes. This
all-inclusiveness is essential for ensuring that clients understand the total cost they are
committing to when selecting their coverage.   In contrast, options that suggest the
premium only includes the base premium amount or separates fees and taxes from the
quoted premium do not capture the comprehensive nature of surplus lines premium
quotes, which are designed to provide clarity and full transparency to the insured
regarding their financial obligations. Similarly, focusing only on optional coverage fees
would neglect the overall premium structure that is made clear in the quoted amount.

4. What is the role of a surplus lines broker in the insurance
market?
A. To sell only standard insurance policies
B. To provide coverage through non-admitted insurers when

traditional coverage is unavailable
C. To manage claims for admitted insurers
D. To set premiums for all insurance policies

The role of a surplus lines broker in the insurance market is to provide coverage through
non-admitted insurers when traditional coverage is unavailable. Surplus lines brokers
specialize in finding insurance solutions for risks that standard insurers are unwilling or
unable to cover due to various reasons such as high risk or unique circumstances. They
have access to a variety of non-admitted markets, which often offer more flexibility in
terms of coverage options and pricing than admitted insurers.  This role is crucial in
ensuring that businesses and individuals can still obtain insurance protection, especially
in situations where standard policies may not be available. Surplus lines brokers must
adhere to specific regulatory requirements to operate effectively, and they play an
important part in helping clients navigate complex insurance needs that fall outside the
scope of typical policies.
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5. When was the commercial purchaser exemption
established?
A. 6/21/11
B. 7/21/11
C. 8/21/11
D. 9/21/11

The commercial purchaser exemption was established on July 21, 2011. This exemption
allows certain commercial entities to purchase insurance without some of the typical
regulatory requirements that apply to other buyers in the surplus lines market. The
intention behind this exemption is to facilitate access to specialized insurance products
for larger commercial buyers who are often more experienced and capable of negotiating
their own coverage terms.  Understanding the specific date is important as it reflects
when the legislative changes took effect, impacting how commercial entities navigate
their insurance purchases. This date also signifies the regulatory landscape's evolution in
response to the needs of commercial purchasers who often require insurance tailored to
their unique operational risks, which may not be readily available in the standard market.

6. What is the obligation of surplus lines producers
concerning consumer protection?
A. To limit consumer access to surplus lines
B. To ensure understanding of differences between surplus

lines and standard insurance
C. To recommend only surplus lines products
D. To handle complaints only after policy issues

Surplus lines producers have a crucial role in consumer protection, particularly related
to the understanding of the insurance products they offer. Their obligation involves
ensuring that consumers are well-informed about the distinctions between surplus lines
insurance and standard insurance. This is important because surplus lines often fill gaps
in coverage that standard insurance cannot, but they may also come with different
regulatory standards, coverage terms, and potential risks.  Educating consumers about
these differences empowers them to make informed decisions regarding their insurance
needs. It also helps consumers understand the circumstances under which they might
seek surplus lines coverage, ensuring they are aware of their options and the
implications of choosing such products. Overall, this education serves to enhance
consumer protection, fostering transparency and trust in the insurance process.
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7. What defines a 'Producer' in the context of Louisiana
insurance law?
A. A person licensed to sell insurance in any state
B. A director of an insurance company
C. A person who sells, solicits, or negotiates insurance and

includes various titles
D. A business entity engaging solely in casualty insurance

In the context of Louisiana insurance law, a 'Producer' is defined as a person who sells,
solicits, or negotiates insurance and can hold various titles within the industry, such as
agent or broker. This broad definition encompasses individuals actively involved in the
distribution of insurance products and emphasizes the role of producers in connecting
insurers with potential policyholders. Their responsibilities often include guiding clients
through the insurance purchasing process and ensuring that customers understand the
terms and coverage of the policies they are considering.  The other options do not
accurately reflect the definition of a 'Producer.' For example, simply being licensed to
sell insurance in any state does not encompass the specific roles involved in selling or
negotiating. Similarly, a director of an insurance company holds an administrative
position but is not necessarily engaged in direct sales activities. Lastly, a business entity
focusing solely on casualty insurance might be involved in a specific segment of the
industry, but it does not include the full range of activities that an individual producer
might perform. Therefore, the comprehensive nature of the definition in option C makes
it the correct answer.

8. What must a surplus lines broker provide to an insured
before binding coverage?
A. A disclosure statement detailing the nature of the surplus

lines coverage.
B. A standard insurance policy binder.
C. A cancellation policy for the insurer.
D. An approval letter from the department of insurance.

A surplus lines broker is required to provide a disclosure statement detailing the nature
of the surplus lines coverage to an insured before binding coverage. This disclosure
statement serves several essential purposes. Firstly, it informs the insured about the
characteristics and conditions of the surplus lines insurance, which may differ
significantly from standard insurance policies. Because surplus lines products are often
utilized when traditional insurance coverage is unavailable, the insured needs to
understand the unique attributes, exclusions, and limitations of these products.  The
practice of providing this disclosure is crucial for transparency, ensuring that the agent
has fully communicated the implications of obtaining surplus lines coverage. This helps
the insured make an informed decision regarding their insurance needs, especially since
surplus lines typically cater to more niche risk situations and often have different
regulatory standards compared to standard insurers.  The other options do not fulfill the
specific requirement mandated by law. For instance, a standard insurance policy binder
is typically related to more conventional insurance processes, while a cancellation policy
or an approval letter from the department of insurance does not provide the necessary
insights into the coverage being purchased. Providing the disclosure statement ensures
the insured is adequately informed about the scope and nature of their surplus lines
insurance before the coverage is officially bound.
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9. Who is assumed to be in charge within a business entity
applying for an insurance license?
A. A designated insurance agent only
B. Every member who has 10% or more ownership
C. The company president alone
D. The chief financial officer of the company

In the context of a business entity applying for an insurance license, every member who
has 10% or more ownership is assumed to be in charge. This is based on the principle
that significant ownership stake typically translates to a degree of influence and
responsibility over the company's operations and decisions, including those related to
insurance practices and compliance with regulations.  Ownership stake is a key indicator
of who holds power within a business, as these individuals have a vested interest in the
company's performance and are likely involved in critical decisions. This regulatory
approach helps ensure that those with substantial control are responsible for the ethical
conduct and financial stability of the enterprise, which is crucial in the insurance
industry.  In contrast, the other options focus on specific titles or roles within the
company. A designated insurance agent, company president, or chief financial officer
could be involved in management, but they do not encompass the broader range of
individuals who may be influential in decision-making due to their ownership status.
Thus, identifying those with significant ownership ensures appropriate accountability at
the regulatory level.

10. When should agents recommend surplus lines insurance
to clients?
A. When clients seek lower premiums
B. When traditional markets cannot provide coverage
C. Only when clients request it specifically
D. When clients have high-risk profiles

Agents should recommend surplus lines insurance to clients primarily when traditional
markets cannot provide the necessary coverage. Surplus lines insurance is specifically
designed to fill gaps in the insurance market where standard insurers may not offer
policies. This can occur for various reasons, such as the unique risks associated with
certain industries or high-risk activities that exceed the underwriting guidelines of
admitted carriers.  By directing clients to surplus lines options, agents are effectively
addressing specific insurable needs that cannot be met through conventional insurance
providers. This is essential for ensuring clients receive the protection they require,
especially in situations where traditional coverage may be unavailable or inadequate. 
Clients seeking lower premiums, those with high-risk profiles, or those who may only
request surplus lines insurance specifically might not necessarily be the best indicators
for recommending this type of insurance. Instead, the key determinant should always be
the inability of the traditional markets to provide appropriate and sufficient coverage.
This highlights the role of surplus lines as a vital component of the overall insurance
landscape, ensuring that even those with unique or challenging coverage needs can find
appropriate solutions.
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