Georgia Real Estate

Salesperson Practice Exam
(Sample)

Study Guide

BY EXAMZIFY

Everything you need from our exam experts!

Sample study guide. For the full version with hundreds of questions, visit:
https://georgiarealestatesalesperson.examzify.com




Copyright © 2026 by Examzify - A Kaluba Technologies Inc. product.

ALL RIGHTS RESERVED.

No part of this book may be reproduced or transferred in any form or by any
means, graphic, electronic, or mechanical, including photocopying,
recording, web distribution, taping, or by any information storage retrieval
system, without the written permission of the author.

Notice: Examzify makes every reasonable effort to obtain accurate,
complete, and timely information about this product from reliable sources.

Sample study guide, visit https://georgiarealestatesalesperson.examzify.com
for the full version with hundreds of practice questions



Table of Contents

Copyright ..o e e 1
Table of Contents ...........cccociiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiieeaeens 2
INtroduction ...........ccccciciiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiir e ceeeeae 3
How to Use This Guide ............cccociiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiieniinens 4
L1011 =13 0 ) 1 7 5
ANSWETS ...iiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiteteeentaacacosentosentonsncossntosensoscnsanss 8
EXplanations ...........cccoiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiieiiieiieetiacnttnenenes 10

LN T ] 1= 0 1 16




Introduction

Preparing for a certification exam can feel overwhelming, but with the
right tools, it becomes an opportunity to build confidence, sharpen your
skills, and move one step closer to your goals. At Examzify, we believe
that effective exam preparation isn’t just about memorization, it’s about
understanding the material, identifying knowledge gaps, and building
the test-taking strategies that lead to success.

This guide was designed to help you do exactly that.

Whether you’re preparing for a licensing exam, professional
certification, or entry-level qualification, this book offers structured
practice to reinforce key concepts. You’ll find a wide range of
multiple-choice questions, each followed by clear explanations to help
you understand not just the right answer, but why it’s correct.

The content in this guide is based on real-world exam objectives and
aligned with the types of questions and topics commonly found on
official tests. It’s ideal for learners who want to:

¢ Practice answering questions under realistic conditions,
e Improve accuracy and speed,

* Review explanations to strengthen weak areas, and

e Approach the exam with greater confidence.

We recommend using this book not as a stand-alone study tool, but
alongside other resources like flashcards, textbooks, or hands-on
training. For best results, we recommend working through each
question, reflecting on the explanation provided, and revisiting the
topics that challenge you most.

Remember: successful test preparation isn’t about getting every question
right the first time, it’s about learning from your mistakes and improving
over time. Stay focused, trust the process, and know that every page you
turn brings you closer to success.

Let’s begin.
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How to Use This Guide

This guide is designed to help you study more effectively and approach
your exam with confidence. Whether you're reviewing for the first time
or doing a final refresh, here’s how to get the most out of your Examzify
study guide:

1. Start with a Diagnostic Review

Skim through the questions to get a sense of what you know and what
you need to focus on. Your goal is to identify knowledge gaps early.

2. Study in Short, Focused Sessions

Break your study time into manageable blocks (e.g. 30 - 45 minutes).
Review a handful of questions, reflect on the explanations.

3. Learn from the Explanations

After answering a question, always read the explanation, even if you got
it right. It reinforces key points, corrects misunderstandings, and
teaches subtle distinctions between similar answers.

4. Track Your Progress

Use bookmarks or notes (if reading digitally) to mark difficult questions.
Revisit these regularly and track improvements over time.

5. Simulate the Real Exam

Once you're comfortable, try taking a full set of questions without
pausing. Set a timer and simulate test-day conditions to build confidence
and time management skills.

6. Repeat and Review

Don’t just study once, repetition builds retention. Re-attempt questions
after a few days and revisit explanations to reinforce learning. Pair this
guide with other Examzify tools like flashcards, and digital practice tests
to strengthen your preparation across formats.

There’s no single right way to study, but consistent, thoughtful effort
always wins. Use this guide flexibly, adapt the tips above to fit your pace
and learning style. You've got this!
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Questions




1. What is the primary purpose of a title search?
A. To appraise the property's value

B. To verify property ownership and identify any liens or
encumbrances

C. To assess the property's market demand
D. To determine tax liabilities

2. Which of the following best describes the role of fiduciary
in a real estate transaction?

A. Acting solely in the interest of providing price discounts
B. Acting with loyalty and care on behalf of the client

C. Acting as a mediator between buyers and sellers

D. Acting solely as a financial advisor

3. What are "dual agency" relationships?

A. Relationships where multiple agents represent a single seller

B. Relationships where a real estate agent represents both the
seller and the buyer in the same transaction

C. Relationships where an agent manages multiple listings
D. Relationships solely between commercial agents

4. What does the term "conveyance" mean in real estate?
A. The process of negotiating a purchase price

B. The transfer of ownership of real property from one person
to another

C. The assessment of a property's market value
D. The legal framework surrounding property disputes

5. If a seller attempts to sell a property they do not own, the
sale contract is considered what?

A. Valid under certain conditions

B. Enforceable
C. Void

D. Legally binding with restrictions
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6. For a contract to be valid, it must reflect which of the
following?

A. A mutual understanding or agreement
B. Financial compensation

C. A legal witness

D. A written document

7. What defines a bilateral contract?

A. One party promises to perform without any obligation from
the other

B. Both parties promise to do something in exchange for the
other party's performance

C. A contract that only involves monetary exchange
D. A simple agreement without formal obligations

8. What information must a real estate agent disclose to
clients under Georgia law?

A. Only positive aspects of the properties
B. All material facts about a property

C. Only information specified by the client
D. Property-related rumors and opinions

9. Who is primarily responsible for closing costs in a real
estate transaction?

A. The buyer only
B. The seller only

C. Both parties can negotiate closing costs
D. The real estate agent

10. What is the key function of a real estate appraisal?
A. To provide a legal claim against a property
B. To estimate the potential rental income
C. To provide an unbiased estimate of a property’s value
D. To verify transaction details with the buyer
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Explanations




1. What is the primary purpose of a title search?
A. To appraise the property's value

B. To verify property ownership and identify any liens or
encumbrances

C. To assess the property's market demand
D. To determine tax liabilities

The primary purpose of a title search is to verify property ownership and identify any
liens or encumbrances. This process is crucial in real estate transactions as it ensures
that the title to the property is clear and that the seller has the legal right to transfer
ownership. By examining public records, the title search uncovers any claims, such as
mortgages, tax liens, or easements, that may affect the property's title. Having clear title
is vital for both buyers and lenders; it helps to eliminate potential disputes over property
ownership and protects against future claims. In contrast, appraising the property's
value, assessing market demand, or determining tax liabilities, while important aspects
of real estate transactions, do not directly relate to the title itself. An appraisal provides
an estimated value based on various factors, market demand assesses how desirable a
property is in the current market, and tax liabilities pertain to any unpaid property taxes.
These elements are part of the overall transaction process but do not fulfill the primary
role of a title search.

2. Which of the following best describes the role of fiduciary
in a real estate transaction?

A. Acting solely in the interest of providing price discounts
B. Acting with loyalty and care on behalf of the client

C. Acting as a mediator between buyers and sellers

D. Acting solely as a financial advisor

The role of a fiduciary in a real estate transaction is fundamentally centered around
loyalty and care towards the client. A fiduciary is obligated to prioritize the interests of
their client above their own and to act with a high level of diligence and skill. This
obligation encompasses a range of responsibilities, including providing clients with
informed advice, maintaining confidentiality, and avoiding conflicts of interest. In real
estate, this means that a fiduciary — often the agent or broker — must fully advocate for
their client's best interests, whether that involves negotiating the best price, facilitating
a smooth transaction process, or advising on any potential risks. This deep commitment
to the client's needs distinguishes the fiduciary's role from other positions in real estate,
such as a mediator, who might work to facilitate communication between parties without
a vested interest in one side over the other, or a financial advisor, whose expertise may
not extend beyond financial recommendations without the direct obligation of loyalty
inherent in a fiduciary relationship.
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3. What are "dual agency" relationships?
A. Relationships where multiple agents represent a single seller

B. Relationships where a real estate agent represents both the
seller and the buyer in the same transaction

C. Relationships where an agent manages multiple listings

D. Relationships solely between commercial agents

Dual agency relationships occur when a single real estate agent or brokerage represents
both the seller and the buyer in the same transaction. This arrangement can create a
unique set of circumstances because the agent has a fiduciary duty to both parties, which
can lead to potential conflicts of interest. Understanding this concept is crucial for
anyone involved in real estate, as it affects how agents negotiate and disclose
information, and it often requires informed consent from both parties to proceed. In a
dual agency situation, the agent must navigate the delicate balance of serving both
clients' interests while maintaining confidentiality. Additionally, many states, including
Georgia, have specific regulations regarding dual agency to ensure transparency and
fairness, emphasizing the need for clear communication and written agreements. This
understanding is vital for real estate professionals, as dual agency can influence the
dynamics of negotiation and the overall integrity of the real estate transaction. It is
essential for agents to be fully aware of the implications of dual agency to effectively
manage their responsibilities toward both the buyer and the seller.

4. What does the term "conveyance" mean in real estate?
A. The process of negotiating a purchase price

B. The transfer of ownership of real property from one person
to another

C. The assessment of a property's market value
D. The legal framework surrounding property disputes

The term "conveyance" in real estate specifically refers to the process by which the
ownership of real property is legally transferred from one individual or entity to another.
This transfer is typically formalized through a legal document known as a deed, which
outlines the specifics of the ownership transfer, ensuring that the title is passed
effectively. Understanding conveyance is crucial for anyone involved in real estate
transactions, as it encompasses all aspects of transferring title and ownership rights,
including the necessary legal obligations and documentation that must be completed for
the transaction to be valid. Furthermore, the concept of conveyance is foundational in
real estate law, establishing how property rights are transferred, which can have
significant implications for both buyers and sellers. The other options reflect different
aspects of real estate processes but do not define conveyance. Negotiating a price
pertains to the offer and acceptance phase, assessing market value relates to appraisals,
and legal frameworks involve disputes over ownership or property lines, none of which
are directly synonymous with the act of transferring ownership itself.
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5. If a seller attempts to sell a property they do not own, the
sale contract is considered what?

A. Valid under certain conditions
B. Enforceable

C. Void

D. Legally binding with restrictions

When a seller attempts to sell a property they do not own, the sale contract is considered
void. This is because a contract requires parties to have the legal capacity to enter into
the agreement and ownership is a critical component in the sale of real estate. Since the
seller does not have ownership rights to the property, they lack the necessary legal
authority to convey those rights to a buyer. Without ownership, any agreement made to
sell the property cannot be legally enforced in a court of law, rendering the contract void
from the outset. It is essential for both parties in a real estate transaction to ensure that
the seller has the rightful ownership of the property to validate any sales agreement.

6. For a contract to be valid, it must reflect which of the
following?

A. A mutual understanding or agreement
B. Financial compensation

C. A legal witness
D. A written document

For a contract to be valid, it is essential that there is a mutual understanding or
agreement between the parties involved. This means that all parties must have a clear
and common understanding of the terms of the contract and must agree to those terms
willingly and without coercion. The mutual agreement, often referred to as "meeting of
the minds," ensures that both parties are on the same page regarding their respective
obligations and benefits under the contract. While financial compensation is often a key
element of contracts, it is not a strict requirement for all types of agreements; for
example, a gift contract may not involve financial exchange yet can still be valid.
Additionally, certain contracts do not necessarily require the presence of a legal witness
to be enforceable, nor do they always need to be in written form, especially when it comes
to verbal agreements, though written contracts are generally preferred for clarity and
proof. Thus, the emphasis on mutual understanding as a fundamental component of a
valid contract highlights the importance of the intentions and assent of the parties
involved.
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7. What defines a bilateral contract?

A. One party promises to perform without any obligation from
the other

B. Both parties promise to do something in exchange for the
other party's performance

C. A contract that only involves monetary exchange
D. A simple agreement without formal obligations

A bilateral contract is defined as an agreement where both parties involved make mutual
promises to one another. In this type of contract, each party has an obligation to fulfill,
creating a reciprocal relationship. For example, in a real estate transaction, one party
may promise to sell a property, while the other party promises to pay a specific price for
that property. This mutual exchange of promises is the hallmark of a bilateral contract.
The other options describe concepts that do not align with the nature of bilateral
contracts. For instance, unilateral contracts involve only one party making a promise
without a corresponding obligation from the other, which distinguishes them from
bilateral contracts. Furthermore, a contract focused exclusively on monetary exchange
does not capture the essence of bilateral obligations, as not all bilateral contracts
necessarily involve money; they may involve various forms of performance or delivery of
services. Lastly, a simple agreement without formal obligations can refer to an informal
understanding that does not meet the legal criteria of a contract, lacking the
enforceability that is inherent in bilateral contracts. Thus, the defining feature of a
bilateral contract is the promise from both parties to take action or provide a service,
which is accurately captured in the correct answer.

8. What information must a real estate agent disclose to
clients under Georgia law?

A. Only positive aspects of the properties
B. All material facts about a property

C. Only information specified by the client
D. Property-related rumors and opinions

Under Georgia law, a real estate agent is required to disclose all material facts about a
property to clients. This is critical for ensuring that buyers and sellers are fully informed
when making decisions regarding real estate transactions. Material facts can include
anything that could affect a buyer’s or seller’s decision, such as structural issues,
proximity to hazardous materials, or neighborhood crime rates. The requirement for full
disclosure promotes transparency and trust in the real estate market, as it allows all
parties involved to have a clear understanding of the property and its condition. By
disclosing all pertinent details, agents fulfill their fiduciary duty to clients, which
includes loyalty, disclosure, and full disclosure of information that could materially affect
the transaction. In contrast, focusing only on positive aspects, limiting disclosure to
what the client specifically requests, or discussing unverified rumors and opinions would
not satisfy the legal obligations that agents have. This would ultimately undermine the
integrity of the transaction and could lead to legal consequences for the agent if vital
information is withheld. Therefore, the requirement to disclose all material facts is
central to ethical real estate practice in Georgia.
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9. Who is primarily responsible for closing costs in a real
estate transaction?

A. The buyer only
B. The seller only
C. Both parties can negotiate closing costs

D. The real estate agent

In a real estate transaction, closing costs can vary significantly depending on local
practices, the negotiations between the parties, and the terms specified in the purchase
agreement. Both the buyer and the seller may contribute to or negotiate their respective
responsibilities for these costs. Typically, closing costs may include a range of fees such
as title insurance, appraisal fees, inspection costs, loan origination fees, and agent
commissions. It is common for buyers to cover certain fees, including loan-related costs
and any prepaid items such as property taxes and insurance, while sellers may be
responsible for fees such as the broker's commission and transfer taxes. However, this
division is not set in stone. The negotiation over closing costs allows for flexibility,
where either party can agree to cover specific costs in order to facilitate the sale. For
example, a seller might agree to pay part of the buyer's closing costs as an incentive to
secure a sale, especially in a buyer's market. Conversely, a buyer might agree to cover
certain costs in exchange for concessions from the seller on the purchase price. This
flexibility underlines the importance of clear communication and negotiation during the
transaction process, making it crucial for both parties to understand their potential
responsibilities regarding closing costs. This understanding is also important in valuing
a

10. What is the key function of a real estate appraisal?
A. To provide a legal claim against a property
B. To estimate the potential rental income

C. To provide an unbiased estimate of a property’s value
D. To verify transaction details with the buyer

The key function of a real estate appraisal is to provide an unbiased estimate of a
property’s value. This process is conducted by a licensed appraiser who evaluates a
property based on various factors, including its condition, location, and comparable
properties in the area. The goal is to arrive at a fair market value that can be used for
various purposes, such as securing a mortgage, establishing a selling price, or adjusting
tax assessments. This valuation is critical in real estate transactions, as it ensures that
both buyers and sellers have a clear understanding of what a property is worth in the
current market. It serves to protect both parties by providing an objective assessment,
which can help prevent overpricing or underpricing a property. While estimating
potential rental income or verifying transaction details are important aspects of real
estate, they do not capture the primary purpose of an appraisal, which focuses
specifically on determining property value.
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Next Steps

Congratulations on reaching the final section of this guide. You've taken
a meaningful step toward passing your certification exam and advancing
your career.

As you continue preparing, remember that consistent practice, review,
and self-reflection are key to success. Make time to revisit difficult
topics, simulate exam conditions, and track your progress along the way.

If you need help, have suggestions, or want to share feedback, we’d love
to hear from you. Reach out to our team at hello@examzify.com.

Or visit your dedicated course page for more study tools and resources:
https://georgiarealestatesalesperson.examzify.com

We wish you the very best on your exam journey. You've got this!
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