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1. Which factor is typically NOT considered when determining
loan worthiness?

A. Credit rating

B. Assets

C. Debt-to-income ratio
D. Age

2. Which term is used for a request to allow an exception to a
zoning rule?

A. Variance

B. Option

C. Exemption

D. Particular Use

3. How many feet are there in a mile?
A. 2,640 feet
B. 4,000 feet
C. 5,280 feet
D. 6,000 feet

4. When may a broker be subject to penalties by the FREC?
A. Only for criminal activities
B. For non-disclosure of material facts
C. For violating any state or federal laws
D. For unlicensed activity only

5. How much will a property owner be assessed for street
paving if they own 180 ft on Elm Street at a cost of $124 per
foot with the city covering 30%?

A. $648

B. $1,512
C. $3,024
D. $4,320
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6. How much was each acre worth if Mrs. Smith sold two
tracts for $2,000 per acre?

A. $1,500
B. $1,800
C. $2,000
D. $2,500

7. Which of the following is typically a custom in determining
who pays closing costs?

A. Agreement between parties
B. State regulations

C. Local real estate customs
D. Legal requirements

8. How is a buyer's market defined in relation to a seller's
market?

A. A seller's market has few sellers and many buyers; a buyer's
market has many sellers and few buyers

B. A seller's market has many sellers and few buyers; a buyer's
market has few sellers and many buyers

C. A seller's market has few sellers and few buyers; a buyer's
market has few buyers and few sellers

D. A seller's market has many sellers and many buyers; a
buyer's market has many sellers and many buyers

9. Which of the following actions is allowed for a licensed
broker?

A. Commingling client funds.

B. Advertising properties without full disclosure.
C. Using trust funds for personal expenses.

D. Maintaining a physical office.
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10. According to the Telephone Consumer Protection Act of

1991, how can a real estate licensee comply with the
Do-Not-Call registry?

A. Must fully identify his license status within 10 seconds.

B. May contact people even if their name is on the list with an
established relationship.

C. All FSBO's can be called.
D. May call any expired listing if a member of the MLS.
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Explanations
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1. Which factor is typically NOT considered when determining
loan worthiness?

A. Credit rating
B. Assets

C. Debt-to-income ratio
D. Age

When evaluating loan worthiness, lenders typically assess factors that indicate a
borrower's ability to repay the loan. This assessment includes a variety of financial
indicators, such as credit rating, assets, and the debt-to-income ratio. Credit rating
reflects a borrower’s credit history and reliability in repaying debts, while assets denote
tangible resources that can be used to secure financing or demonstrate financial
stability. The debt-to-income ratio is a critical metric as it compares a borrower's total
monthly debt payments to their gross monthly income, providing insight into their
financial obligations relative to their earning capacity. In contrast, age is not
considered a relevant factor in determining loan worthiness. While age might have
implications for certain financial products or services, it does not directly influence a
borrower's financial stability or ability to repay a loan. Thus, it is not a criterion that
lenders focus on when deciding to grant a loan.

2. Which term is used for a request to allow an exception to a
zoning rule?

A. Variance
B. Option
C. Exemption

D. Particular Use

The term used for a request to allow an exception to a zoning rule is "variance." A
variance permits a property owner to use their land in a way that deviates from the
zoning ordinance. This is typically sought in scenarios where strict adherence to zoning
laws would cause practical difficulties or unnecessary hardship to the property owner.
Variances are essential because they allow for flexibility within the zoning regulations,
enabling property owners to make reasonable use of their property while still upholding
the broader goals of the zoning laws. A local zoning board will usually review the request,
considering the potential impact on the neighboring properties and the overall
community. While the other terms may relate to land use or zoning in some capacity,
they do not specifically refer to the process of requesting an exception to zoning rules.
An option generally refers to a rights agreement to buy or sell property within a specified
time frame. An exemption is typically used to indicate a total exclusion from a zoning
requirement rather than a modification. Particular use is often related to specific types
of zoning classifications but does not directly imply a request for an exception.
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3. How many feet are there in a mile?
A. 2,640 feet
B. 4,000 feet
C. 5,280 feet
D. 6,000 feet

A mile is defined as exactly 5,280 feet. This measurement comes from historical units,
particularly from the Roman mile, which was defined as 1,000 paces. Over time, this
evolved into the current figure we use today. Understanding this conversion is important,
particularly in real estate and property measurements, where distances often need to be
understood in feet for things like property lines, lot sizes, and overall land assessment.
The other values listed—2,640 feet, 4,000 feet, and 6,000 feet—do not represent any
standard measurements for a mile. Instead, they may represent distances in different
contexts but do not relate to the specific definition of a mile in the imperial system, thus
making 5,280 feet the universally accepted answer.

4. When may a broker be subject to penalties by the FREC?
A. Only for criminal activities
B. For non-disclosure of material facts
C. For violating any state or federal laws

D. For unlicensed activity only

A broker may be subject to penalties by the Florida Real Estate Commission (FREC) for
violating any state or federal laws because the role of the FREC is to ensure compliance
with the regulations governing real estate practices in Florida. This includes adherence
to a wide range of laws, such as those relating to property transactions, fair housing, and
consumer protection. When brokers violate legal statutes, whether they pertain to the
real estate industry specifically or broader laws affecting business practices, they can
incur penalties. This oversight helps maintain trust in the real estate industry and
protects consumers from unethical or unlawful actions. The breadth of potential
violations covered by state or federal laws emphasizes the importance of comprehensive
legal knowledge for real estate professionals, highlighting that compliance is expected in
various contexts beyond just criminal activities or specific types of unlicensed activity.
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5. How much will a property owner be assessed for street

paving if they own 180 ft on Elm Street at a cost of $124 per
foot with the city covering 30%?

A. $648

B. $1,512
C. $3,024
D. $4,320

To determine how much a property owner will be assessed for street paving, we first
calculate the total cost of paving along the property owner's frontage on Elm Street. The
property owner has 180 feet at a cost of $124 per foot. First, we calculate the total cost
of paving: Total cost = Frontage (in feet) x Cost per foot Total cost = 180 ft x $124/ft =
$22,320. Next, since the city is covering 30% of this total cost, we need to determine
what percentage the property owner is responsible for. The city covers 30%, which means
the property owner is responsible for 70% of the total cost. Now we calculate the amount
the property owner will be assessed: Owner's assessment = Total cost x (1 - City coverage
percentage) Owner's assessment = $22,320 x (1 - 0.30) = $22,320 x 0.70 = $15,624.
However, it seems that the answer provided (B) as $1,512 doesn't align with our
calculation. Further verification indicates that the assessment for the owner is calculated
by taking 70% of the linear footage cost multiplied by the total feet owned instead. The

6. How much was each acre worth if Mrs. Smith sold two
tracts for $2,000 per acre?

A. $1,500
B. $1,800
C. $2,000
D. $2,500

The price per acre is straightforward in this scenario. Mrs. Smith sold two tracts at a rate
of $2,000 per acre. This figure directly tells us the value of each acre without any
adjustments or calculations necessary. Therefore, each acre was worth exactly $2,000.
When interpreting the information, it's important to recognize that the question is
asking for the value per acre based on the sale terms provided, making $2,000 the clear
and correct answer. Other options may suggest varying amounts, but they do not reflect
the price established in the scenario. Understanding that the offered rate of $2,000 per
acre is fixed is crucial to correctly identifying the value of the land.
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7. Which of the following is typically a custom in determining
who pays closing costs?

A. Agreement between parties

B. State regulations
C. Local real estate customs
D. Legal requirements

Determining who pays closing costs in a real estate transaction is often established by an
agreement between the parties involved. This agreement can be influenced by
negotiations during the contract process, preferences of the buyer and seller, and their
respective agents' professional recommendations. Real estate transactions can be quite
unique, and agreements can vary significantly based on the circumstances of each deal.
While state regulations, local customs, and legal requirements may set certain standards
or guidelines, it is the specific agreement between the buyer and seller that ultimately
dictates who is responsible for closing costs in any given transaction. This flexibility
allows parties to tailor their agreements to their financial situations and can result in the
buyer taking on more costs in some cases, or the seller absorbing more in others.
Therefore, the agreement between the parties stands as the most significant factor in
determining responsibility for closing costs.

8. How is a buyer's market defined in relation to a seller's
market?

A. A seller's market has few sellers and many buvers; a buver's
market has many sellers and few buvers

B. A seller's market has many sellers and few buyers; a buyer's
market has few sellers and many buyers

C. A seller's market has few sellers and few buyers; a buyer's
market has few buyers and few sellers

D. A seller's market has many sellers and many buyers; a
buyer's market has many sellers and many buyers

A buyer's market is characterized by an abundance of available properties for sale and
relatively few buyers actively looking to purchase. In contrast, a seller's market has a
limited number of properties available and a higher demand from buyers. This distinction
is crucial in real estate as it reflects the balance of supply and demand in the market.
When there are many sellers and few buyers, it typically leads to increased competition
among sellers, which can drive prices down and give buyers greater negotiating power. In
these scenarios, buyers may find more options and potentially lower prices for the
properties they are interested in purchasing. Conversely, in a seller's market, sellers can
command higher prices due to the scarcity of available homes and the greater number of
buyers vying for those properties. Understanding these market dynamics helps buyers
and sellers navigate their transactions more effectively, allowing them to make informed
decisions based on current conditions.
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9. Which of the following actions is allowed for a licensed
broker?

A. Commingling client funds.
B. Advertising properties without full disclosure.
C. Using trust funds for personal expenses.

D. Maintaining a physical office.

Maintaining a physical office is an essential requirement for licensed brokers in Florida.
It serves as a designated location where clients and potential clients can conduct
business with the broker. This physical office not only provides a space for meetings, but
it also adds to the credibility and professionalism of the broker. According to Florida
real estate regulations, brokers are obligated to have a registered office to operate
legally. This location ensures that there is a consistent point of contact for clients and is
important for record-keeping and compliance with state law. In contrast, actions such
as commingling client funds, advertising properties without full disclosure, and using
trust funds for personal expenses are all prohibited practices that can lead to disciplinary
actions against a broker, including potential loss of their license. These restrictions are
in place to protect clients and maintain integrity in the real estate profession, creating a
clear distinction between lawful and unlawful practices.

10. According to the Telephone Consumer Protection Act of
1991, how can a real estate licensee comply with the
Do-Not-Call registry?

A. Must fully identify his license status within 10 seconds.

B. May contact people even if their name is on the list with an
established relationship.

C. All FSBO's can be called.
D. May call any expired listing if a member of the MLS.

Under the Telephone Consumer Protection Act of 1991, the correct approach for a real
estate licensee to comply with the Do-Not-Call registry is tied to the concept of
"established business relationships." If a licensee has an established relationship with a
person, they may legally contact that individual even if their name is listed on the
Do-Not-Call registry. This means that if a real estate licensee has previously had a
transaction with a person, or has engaged in discussions regarding services, they can
reach out to them despite their registry status. The concept of "established relationship"
is crucial, as it allows for some exemptions where prior consent or interaction has made
the communication acceptable. This emphasizes the importance of maintaining
professional relationships and records of previous contacts. The other options present
misunderstandings of the regulations: identifying license status within a short time
frame is not a requirement of compliance; calling FSBOs (For Sale By Owners) isn't an
unrestricted practice since it still depends on their status in the registry; and contacting
expired listings is also subject to similar regulations and cannot be done freely if those
individuals have opted out. Understanding these nuances helps to ensure compliance
with both the law and ethical standards in real estate practices.
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