
Colorado Car Sales Practice
Test (Sample)
Study Guide

Everything you need from our exam experts!

Sample study guide. For the full version with hundreds of questions, visit:
https://coloradocarsales.examzify.com



Copyright © 2026 by Examzify - A Kaluba Technologies Inc. product.

ALL RIGHTS RESERVED.

No part of this book may be reproduced or transferred in any form or by any
means, graphic, electronic, or mechanical, including photocopying,
recording, web distribution, taping, or by any information storage retrieval
system, without the written permission of the author.

Notice: Examzify makes every reasonable effort to obtain accurate,
complete, and timely information about this product from reliable sources.

Sample study guide, visit https://coloradocarsales.examzify.com
for the full version with hundreds of practice questions 1

SA
M

PLE



Table of Contents
Copyright 1.......................................................................................
Table of Contents 2..........................................................................
Introduction 3..................................................................................
How to Use This Guide 4..................................................................
Questions 5.......................................................................................
Answers 8.........................................................................................
Explanations 10................................................................................
Next Steps 16...................................................................................

Sample study guide, visit https://coloradocarsales.examzify.com
for the full version with hundreds of practice questions 2

SA
M

PLE



IntroductionIntroduction
Preparing for a certification exam can feel overwhelming, but with the
right tools, it becomes an opportunity to build confidence, sharpen your
skills, and move one step closer to your goals. At Examzify, we believe
that effective exam preparation isn’t just about memorization, it’s about
understanding the material, identifying knowledge gaps, and building
the test-taking strategies that lead to success.

This guide was designed to help you do exactly that.

Whether you’re preparing for a licensing exam, professional
certification, or entry-level qualification, this book offers structured
practice to reinforce key concepts. You’ll find a wide range of
multiple-choice questions, each followed by clear explanations to help
you understand not just the right answer, but why it’s correct.

The content in this guide is based on real-world exam objectives and
aligned with the types of questions and topics commonly found on
official tests. It’s ideal for learners who want to:

• Practice answering questions under realistic conditions,
• Improve accuracy and speed,
• Review explanations to strengthen weak areas, and
• Approach the exam with greater confidence.

We recommend using this book not as a stand-alone study tool, but
alongside other resources like flashcards, textbooks, or hands-on
training. For best results, we recommend working through each
question, reflecting on the explanation provided, and revisiting the
topics that challenge you most.

Remember: successful test preparation isn’t about getting every question
right the first time, it’s about learning from your mistakes and improving
over time. Stay focused, trust the process, and know that every page you
turn brings you closer to success.

Let’s begin.
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How to Use This GuideHow to Use This Guide
This guide is designed to help you study more effectively and approach
your exam with confidence. Whether you're reviewing for the first time
or doing a final refresh, here’s how to get the most out of your Examzify
study guide:
1. Start with a Diagnostic Review

Skim through the questions to get a sense of what you know and what
you need to focus on. Your goal is to identify knowledge gaps early.
2. Study in Short, Focused Sessions

Break your study time into manageable blocks (e.g. 30 – 45 minutes).
Review a handful of questions, reflect on the explanations.
3. Learn from the Explanations

After answering a question, always read the explanation, even if you got
it right. It reinforces key points, corrects misunderstandings, and
teaches subtle distinctions between similar answers.
4. Track Your Progress

Use bookmarks or notes (if reading digitally) to mark difficult questions.
Revisit these regularly and track improvements over time.
5. Simulate the Real Exam

Once you're comfortable, try taking a full set of questions without
pausing. Set a timer and simulate test-day conditions to build confidence
and time management skills.
6. Repeat and Review

Don’t just study once, repetition builds retention. Re-attempt questions
after a few days and revisit explanations to reinforce learning. Pair this
guide with other Examzify tools like flashcards, and digital practice tests
to strengthen your preparation across formats.

There’s no single right way to study, but consistent, thoughtful effort
always wins. Use this guide flexibly, adapt the tips above to fit your pace
and learning style. You've got this!
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Questions
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1. What does a surety bond provide for car dealers in
Colorado?
A. Financial guarantees against loss from legal judgments
B. A means to pay for warranty claims
C. Insurance coverage for vehicles
D. A sales tax exemption

2. What is the function of a vehicle inspection prior to sale?
A. To increase the selling price of the vehicle
B. To ensure the vehicle meets safety standards and is

roadworthy
C. To customize the vehicle for the buyer's needs
D. To prepare the vehicle for trade-in value assessment

3. Which type of advertisement does NOT qualify as an
advertisement under Colorado law?
A. Direct mail literature
B. Printed materials required by federal law
C. Radio commercials
D. Outdoor sign displays

4. According to Colorado regulations, how may a wholesaler
conduct business?
A. By using their personal name on all documents
B. Through an authorized motor vehicle salesperson
C. Without a separate license
D. Only at licensed dealerships

5. What must manufacturers doing business in Colorado be
licensed for?
A. For selling used vehicles only
B. For automotive manufacturing only
C. For any sale of new and unused motor vehicles
D. For maintaining a physical dealership
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6. What is required in advertisements concerning dealer fees?
A. Dealer fees should be omitted to avoid confusion
B. All fees must be disclosed clearly
C. Only the total price of the vehicle needs to be stated
D. Dealer fees can be hidden as long as they are reasonable

7. Which of the following is a valid reason for license
suspension?
A. Failure to sell a minimum number of vehicles
B. Fraudulent sales practices
C. Hiring an unlicensed mechanic
D. Failure to attend dealer meetings

8. How many days per week must motor vehicle dealers and
used motor vehicle dealers operate?
A. Five days
B. Four days
C. Three days
D. Two days

9. What is a common feature of many aftermarket warranties?
A. They only cover cosmetic repairs
B. They can cover repairs after the manufacturer warranty ends
C. They always include roadside assistance
D. They are provided only by manufacturers

10. Which of the following qualifies as a "used motor
vehicle"?
A. A car driven for less than 1,500 miles
B. A vehicle that has never been owned
C. A car previously leased as a company vehicle
D. A motor vehicle manufactured after 1942
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Answers
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1. A
2. B
3. B
4. B
5. C
6. B
7. B
8. C
9. B
10. C
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Explanations
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1. What does a surety bond provide for car dealers in
Colorado?
A. Financial guarantees against loss from legal judgments
B. A means to pay for warranty claims
C. Insurance coverage for vehicles
D. A sales tax exemption

A surety bond acts as a financial guarantee that protects consumers and the state when
dealing with car dealers in Colorado. It provides a source of compensation if the dealer
fails to comply with state regulations, engages in fraudulent practices, or does not fulfill
contractual obligations. In the event of legal judgments against the dealer for such
failures, the surety bond ensures that there are funds available to cover the claims. This
requirement aims to enhance consumer protection and maintain standards within the
automotive sales industry.  While other options present different forms of financial or
operational support, they don’t align with the specific purpose of a surety bond. Warranty
claims, for instance, are typically covered by warranty provider policies rather than a
surety bond. Insurance coverage for vehicles pertains to protection against physical
damage or liability, not the financial guarantee related to dealer conduct. Lastly, a sales
tax exemption does not reflect the purpose of a surety bond either, as it refers to a tax
relief that car dealers or buyers might seek, which is unrelated to the mechanisms of
compliance and accountability provided by a surety bond.

2. What is the function of a vehicle inspection prior to sale?
A. To increase the selling price of the vehicle
B. To ensure the vehicle meets safety standards and is

roadworthy
C. To customize the vehicle for the buyer's needs
D. To prepare the vehicle for trade-in value assessment

The primary function of a vehicle inspection prior to sale is to ensure that the vehicle
meets safety standards and is roadworthy. This is crucial for protecting both the seller
and the buyer. An inspection helps to identify any mechanical issues, safety concerns,
and adherence to regulatory requirements, which significantly influence the buyer's
confidence in the purchase.   By confirming that the vehicle is safe to drive and operates
correctly, the seller can reduce potential liabilities that could arise from selling a
defective vehicle. This process not only serves as a safeguard for the buyer but also
enhances the overall integrity of the sale, as it demonstrates that the seller is
transparent and responsible, leading to a more trustworthy transaction.   The other
options, while relevant to different aspects of the vehicle selling process, do not capture
the core purpose of a pre-sale inspection as effectively. Increasing selling price,
customizing the vehicle for specific buyer needs, and assessing trade-in value are
important considerations but do not directly address the critical safety and compliance
role of a vehicle inspection.
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3. Which type of advertisement does NOT qualify as an
advertisement under Colorado law?
A. Direct mail literature
B. Printed materials required by federal law
C. Radio commercials
D. Outdoor sign displays

The correct answer is that printed materials required by federal law do not qualify as an
advertisement under Colorado law. This distinction is important because advertisements
are generally considered promotional materials aimed at encouraging the sale or lease of
goods or services. However, materials mandated by federal regulations serve a different
purpose, often aimed at providing necessary information to consumers or ensuring
compliance with legal requirements. These materials are not intended as promotional
tools, thus they fall outside the definition of advertisements in the context of Colorado
law.   In contrast, direct mail literature, radio commercials, and outdoor sign displays are
all forms of advertising aimed specifically at promoting a business's products or services.
Each of these methods is designed to reach potential buyers with the intent to inform
and persuade, which aligns them more closely with legally defined advertising.

4. According to Colorado regulations, how may a wholesaler
conduct business?
A. By using their personal name on all documents
B. Through an authorized motor vehicle salesperson
C. Without a separate license
D. Only at licensed dealerships

A wholesaler in Colorado is required to conduct business through an authorized motor
vehicle salesperson. This means that a wholesaler cannot independently engage in sales
transactions without being affiliated with a licensed individual who is authorized to
handle motor vehicle sales. This aligns with regulatory standards designed to ensure that
all vehicle sales activities comply with established laws and that there is a responsible
party overseeing the transactions.  The nuances of the other options highlight the
importance of regulation in maintaining industry standards. For instance, using a
personal name on documents can lead to confusion regarding the legitimacy of the
business transaction, as the wholesaler must be recognized in the context of their
licensed operations. Conducting business without a separate license is not permissible,
as wholesaler operations demand specific licensing to uphold accountability. Finally,
while wholesale activities occur in relation to dealerships, they are not limited to
conducting business only at licensed dealerships, making the role of the authorized
salesperson essential.
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5. What must manufacturers doing business in Colorado be
licensed for?
A. For selling used vehicles only
B. For automotive manufacturing only
C. For any sale of new and unused motor vehicles
D. For maintaining a physical dealership

Manufacturers doing business in Colorado must be licensed specifically for any sale of
new and unused motor vehicles. In the automotive industry, licensing is a regulatory
requirement that ensures manufacturers comply with state laws, safety standards, and
business practices. This is crucial because it helps protect consumers by ensuring that all
vehicles distributed in the state meet prescribed regulations and that manufacturers are
operating legally and ethically.  Licensing for the sale of new vehicles is essential as it
governs how these vehicles are produced, sold, and maintained, ensuring that companies
contribute to the economic framework of the state while maintaining accountability for
their products. This requirement underscores the importance of consumer protection, as
new cars typically represent a significant financial investment for buyers. Therefore,
manufacturers must possess the necessary licenses to safeguard the interest of
consumers and maintain industry standards within Colorado.  The other options relate to
specific aspects of automotive sales but do not encompass the full scope of what
licensing entails for manufacturers engaged in selling new vehicles. For example,
licensing for used vehicles or maintaining a physical dealership does not capture the
comprehensive regulatory framework that governs manufacturers specifically in the
context of new car sales.

6. What is required in advertisements concerning dealer fees?
A. Dealer fees should be omitted to avoid confusion
B. All fees must be disclosed clearly
C. Only the total price of the vehicle needs to be stated
D. Dealer fees can be hidden as long as they are reasonable

In the context of advertisements for car sales, it is mandated that all fees, including
dealer fees, be disclosed clearly. This requirement is rooted in consumer protection laws
that aim to ensure transparency in automotive transactions. By clearly stating all
associated fees, consumers can make informed decisions without falling prey to hidden
costs or unclear terms. This practice fosters trust and enables prospective buyers to
compare offers more effectively, thus enhancing their overall purchasing experience.
Clear disclosure of all fees aligns with regulations designed to prevent deceptive
advertising practices and ensures that consumers are aware of the total cost involved in
their purchase.

Sample study guide, visit https://coloradocarsales.examzify.com
for the full version with hundreds of practice questions 13

SA
M

PLE



7. Which of the following is a valid reason for license
suspension?
A. Failure to sell a minimum number of vehicles
B. Fraudulent sales practices
C. Hiring an unlicensed mechanic
D. Failure to attend dealer meetings

Fraudulent sales practices represent a serious violation in the realm of automotive sales
and can lead to license suspension. Engaging in deceitful tactics to mislead customers,
fabricate vehicle histories, or misrepresent vehicle conditions undermines the integrity
of the sales process and can result in significant penalties. This action is a direct breach
of ethical standards and legal regulations established to protect consumers and ensure
fair market practices.  Other scenarios, while potentially problematic or indicative of
misconduct within a dealership, do not typically carry the same weight when it comes to
the potential for license suspension. For example, failing to meet sales quotas, hiring
unlicensed personnel, or not attending mandatory meetings might lead to disciplinary
actions or being removed from a sales position, but they aren't as fundamentally
damaging to consumer trust or the legal framework surrounding car sales. Thus, while
all the options highlight issues that could affect a dealership's operations or reputation,
fraudulent behavior directly threatens the integrity of the sales environment, justifying
the extreme consequence of license suspension.

8. How many days per week must motor vehicle dealers and
used motor vehicle dealers operate?
A. Five days
B. Four days
C. Three days
D. Two days

Motor vehicle dealers and used motor vehicle dealers are required to operate a minimum
of three days per week. This regulation ensures that consumers have adequate access to
vehicle sales, maintenance, and services, which are crucial aspects of the automotive
industry. Operating just two days a week would limit customer access to vehicles and
potentially create inconveniences for buyers. Similarly, while four or five days can
provide greater accessibility, the law specifically mandates three days as the minimum
standard to ensure sufficient service without imposing undue burdens on the dealership's
operational capabilities.
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9. What is a common feature of many aftermarket warranties?
A. They only cover cosmetic repairs
B. They can cover repairs after the manufacturer warranty ends
C. They always include roadside assistance
D. They are provided only by manufacturers

Aftermarket warranties are designed to provide coverage for vehicle repairs and are often
purchased after the manufacturer’s warranty expires. One of the primary features of
these warranties is that they can extend protection to the vehicle beyond the original
manufacturer's warranty period, offering peace of mind to car owners regarding potential
repair costs.  This feature is particularly valuable for used car buyers or owners of older
vehicles, as it helps to mitigate unexpected expenses associated with breakdowns or
mechanical failures that could occur as the vehicle ages. While other options may
mention benefits or characteristics of warranties, only the ability to cover repairs after
the manufacturer warranty ends is a defining feature of many aftermarket warranties.

10. Which of the following qualifies as a "used motor
vehicle"?
A. A car driven for less than 1,500 miles
B. A vehicle that has never been owned
C. A car previously leased as a company vehicle
D. A motor vehicle manufactured after 1942

A "used motor vehicle" is typically defined as any vehicle that has been previously owned
or used, which distinguishes it from new vehicles that have not been sold or driven by
anyone other than the dealer. In this context, a car that has been previously leased as a
company vehicle fits this definition as it has been owned and used by a company, even
though it may not have been sold in the traditional sense. Leasing signifies that the
vehicle has left the original dealer and entered a phase of ownership, albeit temporary,
under the lease terms.   The first option refers to a car driven for less than 1,500 miles;
however, if it has never been sold or owned, it would still be considered a new vehicle
rather than used. The second option indicates a vehicle that has never been owned, which
classifies it as new regardless of its usage. The last option mentions a motor vehicle
manufactured after 1942; this detail does not inherently determine whether the vehicle is
used or new, as both new and used vehicles can be manufactured in that time frame.
Thus, the selection that indicates a car previously leased as a company vehicle accurately
identifies a used motor vehicle based on its previous ownership.
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Next StepsNext Steps
Congratulations on reaching the final section of this guide. You've taken
a meaningful step toward passing your certification exam and advancing
your career.

As you continue preparing, remember that consistent practice, review,
and self-reflection are key to success. Make time to revisit difficult
topics, simulate exam conditions, and track your progress along the way.

If you need help, have suggestions, or want to share feedback, we’d love
to hear from you. Reach out to our team at hello@examzify.com.

Or visit your dedicated course page for more study tools and resources:

https://coloradocarsales.examzify.com

We wish you the very best on your exam journey. You've got this!
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