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IntroductionIntroduction

Preparing for a certification exam can feel overwhelming, but with the right tools, it becomes
an opportunity to build confidence, sharpen your skills, and move one step closer to your
goals. At Examzify, we believe that effective exam preparation isn’t just about
memorization, it’s about understanding the material, identifying knowledge gaps, and
building the test-taking strategies that lead to success.

This guide was designed to help you do exactly that.

Whether you’re preparing for a licensing exam, professional certification, or entry-level
qualification, this book offers structured practice to reinforce key concepts. You’ll find a
wide range of multiple-choice questions, each followed by clear explanations to help you
understand not just the right answer, but why it’s correct.

The content in this guide is based on real-world exam objectives and aligned with the types
of questions and topics commonly found on official tests. It’s ideal for learners who want to:

• Practice answering questions under realistic conditions,
• Improve accuracy and speed,
• Review explanations to strengthen weak areas, and
• Approach the exam with greater confidence.

We recommend using this book not as a stand-alone study tool, but alongside other
resources like flashcards, textbooks, or hands-on training. For best results, we recommend
working through each question, reflecting on the explanation provided, and revisiting the
topics that challenge you most.

Remember: successful test preparation isn’t about getting every question right the first
time, it’s about learning from your mistakes and improving over time. Stay focused, trust the
process, and know that every page you turn brings you closer to success.

Let’s begin.
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How to Use This GuideHow to Use This Guide

This guide is designed to help you study more effectively and approach your exam with
confidence. Whether you're reviewing for the first time or doing a final refresh, here’s how to
get the most out of your Examzify study guide:

1. Start with a Diagnostic Review

Skim through the questions to get a sense of what you know and what you need to focus on.
Your goal is to identify knowledge gaps early.

2. Study in Short, Focused Sessions

Break your study time into manageable blocks (e.g. 30 – 45 minutes). Review a handful of
questions, reflect on the explanations.

3. Learn from the Explanations

After answering a question, always read the explanation, even if you got it right. It reinforces
key points, corrects misunderstandings, and teaches subtle distinctions between similar
answers.

4. Track Your Progress

Use bookmarks or notes (if reading digitally) to mark difficult questions. Revisit these
regularly and track improvements over time.

5. Simulate the Real Exam

Once you're comfortable, try taking a full set of questions without pausing. Set a timer and
simulate test-day conditions to build confidence and time management skills.

6. Repeat and Review

Don’t just study once, repetition builds retention. Re-attempt questions after a few days and
revisit explanations to reinforce learning. Pair this guide with other Examzify tools like
flashcards, and digital practice tests to strengthen your preparation across formats.

There’s no single right way to study, but consistent, thoughtful effort always wins. Use this
guide flexibly, adapt the tips above to fit your pace and learning style. You've got this!
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Questions
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1. Which of the following is not a principle of value?
A. Substitution
B. Depreciation
C. Conformity
D. Assemblage

2. Which statement best describes a blanket mortgage?
A. It secures real estate and personal property under one lien
B. It is used only for commercial properties
C. It encumbers multiple properties as collateral
D. It is a loan secured by a single property

3. If a purchaser tells a salesperson to hold the purchaser's earnest money
check for 5 days before depositing it, the salesperson must:
A. Deposit the check in the broker's trust account as soon as practicable
B. Hold the check until the 5th day and then deliver it to her broker
C. Deliver the earnest money check to the broker as soon as practicably

possible, with the purchaser's written instructions for the broker to hold the
check

D. Tell the purchaser the check won't clear in less than 5 days

4. Why is an assignment of a listing contract to another broker typically not
allowed?
A. Because listing contracts are personal service contracts
B. Because it would violate antitrust laws
C. Because all terms of the listing must be renegotiated to a new contract
D. Because it would require the seller's written consent

5. Which statement about personal property is true?
A. None of the above
B. It is attached to the land
C. It is considered appurtenant to the land
D. It is immovable
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6. In the prepaid interest calculation, how many days were used to prorate the
amount?
A. 10 days
B. 20 days
C. 16 days
D. 15 days

7. A salesperson must do which of the following regarding rental property he
just bought and plans to manage personally?
A. advertise the rental property under the name of his broker's company
B. require the first and last month's rent as a security deposit from each tenant
C. make certain that all advertisements on the property include price, location,

size, and the type of lease to be used
D. obtain his broker's approval of the trust account used for any security

deposits received

8. Which ownership arrangement features the right of survivorship?
A. Tenancy In Common
B. Joint Tenancy
C. Severalty
D. Fee Simple Absolute

9. Which loan is insured or guaranteed by a government agency to protect
lenders against loss?
A. conventional loan
B. wraparound loan
C. FHA loan
D. adjustable-rate loan

10. Which of the following activities is permissible for a broker?
A. recording a listing contract that creates a lien for the purpose of causing a

cloud on the title
B. accepting an oral listing from an owner and placing a "for sale" sign on the

property
C. obtaining an exclusive listing from an owner while knowing that another

broker has the property exclusively listed
D. none of the above
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Answers
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1. B
2. C
3. C
4. A
5. A
6. C
7. D
8. B
9. C
10. D
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Explanations
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1. Which of the following is not a principle of value?
A. Substitution
B. Depreciation
C. Conformity
D. Assemblage

Understanding value in real estate hinges on principles that describe how value behaves in markets, such as
substitution, conformity, and assemblage. Depreciation is not one of these principles; it’s the loss in value due to
physical wear, age, or obsolescence, which an appraisal adjusts for when estimating value. Substitution explains
why buyers won’t pay more for a property than for a comparable substitute, conformity shows value tends to rise
or fall with how well a property fits the neighborhood, and assemblage describes increasing value by combining
parcels. Depreciation, while it affects value, is a downward adjustment rather than a foundational principle
shaping value relationships.

2. Which statement best describes a blanket mortgage?
A. It secures real estate and personal property under one lien
B. It is used only for commercial properties
C. It encumbers multiple properties as collateral
D. It is a loan secured by a single property

A blanket mortgage is a loan that covers multiple properties under one lien, using all those properties as
collateral. This setup is common when a developer or investor wants to finance a portfolio of parcels with a
single loan and then release individual properties from the lien as they are sold. That ability to encumber several
properties with one loan is the defining feature, which is why describing it as encumbering multiple properties as
collateral is the best fit.   The other ideas don’t fit as well: it doesn’t typically involve personal property, it isn’t
limited to commercial properties, and it isn’t a loan secured by just a single property.

3. If a purchaser tells a salesperson to hold the purchaser's earnest money
check for 5 days before depositing it, the salesperson must:
A. Deposit the check in the broker's trust account as soon as practicable
B. Hold the check until the 5th day and then deliver it to her broker
C. Deliver the earnest money check to the broker as soon as practicably

possible, with the purchaser's written instructions for the broker to hold the
check

D. Tell the purchaser the check won't clear in less than 5 days
Earnest money is a trust fund, so it must be handled with careful fiduciary care. The licensee should get the
check into the broker’s trust account as soon as practicable, but if the buyer wants the funds held for a specific
period, the broker must have written instructions from the buyer authorizing the broker to hold the funds and
then deliver the check to the broker promptly with those instructions. This approach protects the buyer’s request
while ensuring the funds are properly documented and safeguarded in the trust account. Depositing immediately
would ignore the buyer’s instruction, delaying without written authorization risks mismanagement, and claiming
the check won’t clear does not address proper handling of the funds.
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4. Why is an assignment of a listing contract to another broker typically not
allowed?
A. Because listing contracts are personal service contracts
B. Because it would violate antitrust laws
C. Because all terms of the listing must be renegotiated to a new contract
D. Because it would require the seller's written consent

Listing contracts are personal service contracts between the seller and the broker. The broker is hired to provide
specialized, individualized services—advertising, showing the property, negotiating, and upholding fiduciary
duties like loyalty and confidentiality—tailored to the seller’s situation. Because those services and the related
relationship are tied to a specific person or firm, transferring the contract to another broker would effectively
change who is representing the seller and delivering those personal services, which the seller did not authorize.
That’s why these agreements are typically not transferable without consent. The other options aren’t the main
reason: antitrust concerns aren’t the standard issue here; you don’t automatically renegotiate all terms for a
substitution; and while consent is often needed for substitution, the core reason is the personal service nature of
the contract.

5. Which statement about personal property is true?
A. None of the above
B. It is attached to the land
C. It is considered appurtenant to the land
D. It is immovable

Personal property is movable, not tied to the land. The statement that it is attached to the land describes real
property, since things permanently fixed to real estate become part of the property. The idea that it is
appurtenant to the land also fits real property, as appurtenances are rights or improvements that belong to and
run with the land. The claim that it is immovable matches real property as well. Because none of those
characteristics describe personal property, none of the listed statements correctly describes personal property,
so the right choice is that none of the above is true. For example, a chair or a car is personal property, while a
built-in bookshelf or the house itself is real property.

6. In the prepaid interest calculation, how many days were used to prorate the
amount?
A. 10 days
B. 20 days
C. 16 days
D. 15 days

Prepaid interest is charged for the portion of the month from the closing date forward, so you prorate by
counting calendar days from the closing date to the end of the month. In this problem the closing date falls on
the 16th of a 31‑day month, so the period covered runs from the 16th through the 31st, which is 16 days
(inclusive of the 16th). The daily rate is then applied to those 16 days to determine the prepaid interest. If the
closing date or month length were different, the day count would change accordingly, which is why sixteen days
fits this scenario.
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7. A salesperson must do which of the following regarding rental property he
just bought and plans to manage personally?
A. advertise the rental property under the name of his broker's company
B. require the first and last month's rent as a security deposit from each tenant
C. make certain that all advertisements on the property include price, location,

size, and the type of lease to be used
D. obtain his broker's approval of the trust account used for any security

deposits received
Security deposits must be handled through a broker-controlled trust account. When a salesperson manages
rental property, any security deposits collected from tenants should be placed into a trust account that the
broker approves and supervises. This arrangement ensures fiduciary accountability, protects tenants’ funds, and
keeps client money separate from personal or business funds. The broker’s approval of the trust account used
for deposits is a standard safeguard in real estate practice, ensuring proper records, compliance with licensing
laws, and oversight of how funds are managed. Other options don’t address this crucial financial safeguards
element: they touch on advertising practices or deposit amounts, which are either not universal requirements or
not the primary compliance issue in this scenario.

8. Which ownership arrangement features the right of survivorship?
A. Tenancy In Common
B. Joint Tenancy
C. Severalty
D. Fee Simple Absolute

The right of survivorship is a feature of joint ownership where the death of one owner causes their share to pass
automatically to the remaining co-owners. This happens because joint tenancy is built on four unities—time,
title, interest, and possession—so all owners acquire at the same time and hold equal portions. When one
co-owner dies, there’s no transfer to their heirs; instead, the surviving owners absorb the deceased’s interest,
maintaining the property together.  Tenancy in common does not have survivorship; owners can hold unequal
shares and a deceased owner’s interest goes to their heirs or as directed by a will. Severalty is sole ownership by
one person, with no co-owners or survivorship to consider. Fee simple absolute is a complete, unrestricted
ownership interest; it doesn’t imply survivorship between multiple owners since there may be only one owner.

9. Which loan is insured or guaranteed by a government agency to protect
lenders against loss?
A. conventional loan
B. wraparound loan
C. FHA loan
D. adjustable-rate loan

The main idea is that some loans are backed by a government agency to reduce the lender’s risk. An FHA loan is
insured by the Federal Housing Administration, which provides mortgage insurance to lenders. This protection
means the lender can offer financing with features like lower down payments and looser credit requirements,
because the insurance covers part or all of the loss if the borrower defaults. Other options don’t involve
government insurance: a conventional loan is funded by private lenders without government backing, a
wraparound loan is a financing arrangement, and an adjustable-rate loan refers to how the interest rate changes
over time rather than to insurance.
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10. Which of the following activities is permissible for a broker?
A. recording a listing contract that creates a lien for the purpose of causing a

cloud on the title
B. accepting an oral listing from an owner and placing a "for sale" sign on the

property
C. obtaining an exclusive listing from an owner while knowing that another

broker has the property exclusively listed
D. none of the above

In this area, brokers must act within legal and ethical boundaries, using proper written agreements and
respecting existing exclusive listings. The listing contract is a binding instrument that authorizes the broker to
market the property and to earn a commission; it cannot be used to place encumbrances on title or to bypass the
owner’s rights.  Creating a lien on the title through a listing contract is not allowed. Liens are legal claims that
must be established through proper legal processes, not through a listing instrument. Using a listing to cloud
title would infringe on the property owner’s rights and violate laws and ethical standards.  Accepting an oral
listing and placing a for sale sign is not permitted as a formal listing arrangement. Most jurisdictions require
listings to be in writing to be enforceable and to authorize marketing and commission. Without a written
contract, the broker lacks a valid, enforceable agreement to market the property, even if a sign is placed. 
Respecting existing representation is essential. Obtaining an exclusive listing from an owner when another
broker already holds an exclusive listing would violate fiduciary duties and the principle of exclusivity, and could
amount to improper solicitation.  Thus, none of these activities is permissible for a broker.
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Next StepsNext Steps

Congratulations on reaching the final section of this guide. You've taken a meaningful step
toward passing your certification exam and advancing your career.

As you continue preparing, remember that consistent practice, review, and self-reflection
are key to success. Make time to revisit difficult topics, simulate exam conditions, and track
your progress along the way.

If you need help, have suggestions, or want to share feedback, we’d love to hear from you.
Reach out to our team at hello@examzify.com.

Or visit your dedicated course page for more study tools and resources:

https://barneyfletchercram.examzify.com

We wish you the very best on your exam journey. You've got this!
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